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Lee Loevinge 


‘What we are concerned about is 
price leadership.”’ 


Bie cance weet te 


‘We Wa 


“Part of our goal is to cut down 
on monopoly.” 


Re TO 6 se 


V 


New Order Rise 
Confirms Upward 
Trend of Economy 


New York—Any remaining 
doubts that the economy is in firm 
uptrend are being dispelled by 
new order reports and forecasts. 
Both government and _ private 
sources indicate these key barom- 
eters of future production activity 
are heading up on a broad front. 


® Government— The Commerce 
Dept. reports sharp order gains in 
steel, motor vehicle and defense 
areas. These were enough to push 
over-all hard goods new orders 
for April up some 4% above 
March levels. The actual April 
total ($14.5-billion) was the high- 
est figure since last September. 

Equally important, the backlog 
of unfilled orders in these durable 
goods industries increased by 
$200-million as the flow of in- 
coming business exceeded sales. | 
That makes the third straight 
month of rise—following over a 
year of almost uninterrupted 
decline. 

® Equipment producers—C ap- 
ital goods manufacturers respond- 
ing to a McGraw-Hill Dept. of 

(Turn to page 25, column 2) 


Piw PANORAMA 


@ Lee Loevinger’s statements 
in the interview on this page 
are of vital significance to 
anyone dealing with prices. 
For the interpretation, turn to 
‘Price Perspective’ on page 2. 


@ The Rising Curve of con- 
struction contract awards is 
being viewed optimistically 


“Our program is to ask for heavy 
fines and jail sentences.” 


Dow Chemical, Pennsalt 
Chemicals, and General Tire & 
Rubber have just revealed 
plans to put a closer top man- 
agement watch on overlapping 
operations involving purchas- 
ing and sales. Dow has lumped 
administration of purchasing, 
marketing, and distribution un- 
der one vice presidency. Penn- 
salt has made a similar move 
which also emphasizes trade 
relations. And General Tire 
has set up a formal trade rela- 
tions program in which pur- 
chasing will cooperate closely. 


Electrical Utility PA's 
Plug at Costs, Methods 
At EEl Annual Meeting 


Houston—Electric utility pur- 
chasing executives made it clear 
last week they are concentrating 
more than ever on finding ways 
to measure and improve their 
departmental operations. This 
effort was evident here at the 
annual meeting of the Edison 
Electric Institute’s purchasing and 
stores committee. 

The sessions drew 132 utility 
procurement managers from 
around the country for a three- 
day parley on “improving ma- 
terials management efficiency and 
costs.” Participants in the work- 
shop-type meetings also centered 
their concern around mushroom- 
ing developments in such fields 
as thermoelectric energy and nu- 
clear power. 

“The effect of these develop- 
ments on us may be five, ten, or 


by business analysts. For the 
latest in this sector and what's 
ahead, turn to page 7. 


@ Copper and Zinc Prices zig- 
zagged last week, sparking 
tag changes in derivatives 
and end products. The story 
on page 3 will bring you up 
to date in this area. 


more years off,” one member 
isaid. “But, we know we will be 
jaffected eventually. Materials 
‘buying and handling methods 
\which have worked in the past 
may be inadequate in the future, 
and we want to make sure we 
start getting our houses in shape 
/now. I think most of us are con- 
| (Turn to page 25, column 1) 


The stories below and on p. 26 


| provide the details. 
| 


| from all divisions of General Tire 
| & Rubber Co. were briefed last 


| week on a formal trade relations | 


| program. which the company is 
| setting up. 
| Outlines of the program were 


| presented by General’s Director | 


|of Purchasing Don Kepler and 
| John G. Ragsdale, newly ap- 


tions. 


would not “tread on purchasing’s 


yet been drawn up, Ragsdale 
said he was at work on one 
which will outline the program in 
“concept rather than through 
hard and fast rules.” 


Akron — Purchasing agents | 


Three Big Firms Put Closer Watch) 
On Joint P.A.-Salesmen Operations 


| pointed director of trade rela- | 
Ragsdale made it clear that he 


toes” in administering the pro- | 
gram. While no formal policy has | 


“The program goes beyond | 


reciprocity,” he emphasized, 


“and will involve mutual help in| 


| research and other areas.” 
Kepler, who clears all large- 

cost purchases by each plant, will 

‘have the prime responsibility at 
(Turn to page 26, column 2) 


World P.A. Group Urged 


New York—Purchasing should 
consider expanding its horizons 
to encompass a world-wide pro- 
fessional organization, according 
ito NAPA President Paisley 
| Boney. Just back from an ex- 
| tensive tour of Western Europe, 
| Boney discussed the idea of an 
| international purchasing federa- 
tion at a meeting of the New 
York Purchasing Agents Assn. 
| last week. 

While in Europe, Boney met 
| with officials of the European 
Federation of Purchasing, the 
British Purchasing Officers Assn., 
'and officials at U.S. consulates 
and embassies. Noting that sales, 
manufacturing and engineering 
groups have world-wide profes- 
| (Turn to page 4, column 3) 


“The litigation will be both coer- 
cive and educational.”’ 


rvs.Inflexible Prices:An Exclusive 


olatility-or Else Says Justice. 


Interview | 


“The economy must be more flex- 
ible and vital.’’ 


ns Sea 


ocean! CPR 


Jet 


Washington—The Kennedy Administration wants a return to 
old-fashioned competition—with all the price flexibility that goes 


along with it. And to achieve this 


, the Justice Dept. is mounting 


an all-out drive against such controversial techniques as admin- 
istered pricing and price leadership—which federal attorneys 
regard as undesirable and harmful. 

That’s essentially what Lee Loevinger, the Justice Dept.’s anti- 
trust chief, told P/W Price Editor Robert Reichard in an exclusive 
interview on government pricing philosophy. The key points 


of the interview, which have the 
General Robert Kennedy, follow: 


full endorsement of Attorney 


Q—wWhat is your attitude toward identical bidding and identi- 


cal pricing? Is there anything in 
tices illegal? 
A—There’s nothing in any law 


the law that makes such prac- 


which makes identical bidding 


or pricing illegal per se. But before I go any deeper into this, 
I think it’s necessary to distinguish between these two terms. 


Q—How are they different? 


A—Let’s take identical pricing. 


The security markets are 


examples of this phenomenon. | am familiar with securities, not 
from owning them, but from representing clients when I was in 
private practice. This is probably about as free a market as we 
have in the country. At a given moment there are identical 


prices for any given security. Bu 
is constantly changing and is flex 
Q—I take it there’s no objectio 


t this is a volatile price which 
ible over a period of time. 
n to such identical prices? 


A—No. Economic factors will always produce an identical 


price at a given time. 


(Turn to page 14, column 1) 


The Attorney General Comments 


n refer- 
ence to 
Loevin- 
ger’s state- 
ments on 
pricing and 
the govern- 
ment’s atti- & 
tude toward S°S@ — 
it, Attorney KENNEDY 
General Robert F. Kennedy 
sent Purchasing Week the fol- 
lowing statement: 
Competition is the cornerstone 
of our economy. The antitrust 
laws were passed to protect it. 
A businessman who engages 
in price-fixing, bid-rigging or 
other. forms or collusion, dam- 
ages the free enterprise system 
in the eyes of the world and 
does a disservice to the millions 
of honest Americans. 
When we have evidence of 
such violations, we will act 


I 


Lee 


against the individuals involved 
as well as against their com- 
panies. Our general policy will 
be to oppose pleas of nolo con- 
tendere. The reason for our 
stand is that the record shows 
there are a number of cc »ipanies 
which repeatedly have violated 
the antitrust laws. A ceries of 
fines hasn‘t stopped them. We 
believe that price-fixing and bid- 
rigging should not be treated, as 
they have too often in the past, 
as though the government is 
handing out tickets for speeding. 

We look at the Antitrust Div. 
as being pro-business—helping, 
assisting and protecting the 
small businessman, the middle- 
sized businessman, and even 
large businessmen — where they 
cannot help themselves. 

Our aim, like that of most 
American businessmen, is to pre- 
serve the free-enterprise system. 


Latest Week Year 
Week Ago Ago 


Purchasing Week Industrial Materials Price Barometer = aeicnea'cy ses'ntocantam caper tay axpectlly 
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Tin. Rubber and Tallow 
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Materials ) 


January 1957-100 
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—___—— This Week’s 
e / *. . 
This Week's Commodity Prices Dri Pp +H 
eure’ téim rice rerspecrive 
METALS Ago Change 
Pig iron, Bessemer Pitts., gross ton.............05:+ 67.00 67.00 67.00 0 MAY 22-28 
Pig iron, basic, valley, gross ton...............000. 66.00 66.00 66.00 0 
Steel, billets, ae net — re 80.00 80.00 80.00 0 PRICING PHILOSOPHY—There’s no longer any doubt that the Admin- 
Steel, structural shapes, Pitts., cwt..............006. 5.50 5.50 5.50 0 Sa s ' a . s . . saacas 
Steel, structural shapes, Los Angeles, cwt............ 6.20 6.20 6.20 0 ananee — Suetnens “ we one > ame gird eryerre 5 . 
Steel. bars, del.. Phila., cwt.......-...ccccccccccce 5.98 5.98 5975 + A PURCHASING WEEK’s exclusive interview (see page |) with Lee Loevinger, 
errr rrrrererr rere 5.675 5.675 5.675 0 Justice Dept. antitrust chief, makes it amply clear that the government is 
ee SO OME. sore eee see reessese sures 5.30 5.30 5.30 0 out to alter the entire industrial price structure—making it more responsive 
a RAR ets «sneer eeeeh snes =. =. rt ae to everyday changes in supply and demand. 
Copper, electrolytic, wire bars, refinery, Ib........... "298 396 326 — 86 There’s no other way of interpreting such statements as (1) “price leader- 
EE Ts pi cacsdsncateseesscececes 488 488 506 — 2.6 ship is not indicative of competition,” and (2) “such leadership in some 
II, Ms Bs oc scan iscarcenesdsoveceee Al jl 12 — 8.3 circumstances may be improper and suggestive of tacit agreement.” 
Nickel, electrolytic, producers, Ib.........+++++++++: 74 74 74 0 These statements indicate that firms using such pricing tactics are in for 
NE enc cuninsne snes cosas 1.104 1,097 (999 410.5 g ghey Smale 
Zinc, Prime West, East St. Louis, lb................ "115 115 1B 115 a rough time—but exactly which ones are to be hit by legal action will be 
kept a closely guarded secret. 

FUELS+ Notes Loevinger, “I'd rather not talk about specific industries. If we 
ave - + or wc 5 out. oa isaierser reyes 2.10 2.20 2.10 0 have a case we’re interested in, we don’t want to write the company a 
ieaey tant. PS 400. Lax Aaaion. eae ied ans a et + ye letter and tell it to start preparing its case. On the other hand, if we don’t 
Lp-Gas, Propane, Okla., tank cars, gal. (incl. discount). .035 035 .035 0 have a case, it’s unnecessary to bring suspicion.” 
Gasoline, 92 oct. reg., Chicago, tank car, gal......... ll is 111 — & e oe * 
Gasoline, 84 oct. reg., Los Angeles, rack, gal......... All 103 112 — § , sain ‘ , 
Kerosene, Gulf, Cargoes, gal. 0.2...) 093 09309 83 WHY ALL THIS EMPHASIS ON FLEXIBILITY? 

eating oi Be a a .088 09 085 - 3.5 ; F ; , So i 

’ Outside of the moral issue of obeying the nation’s laws, the Administra- 

CHEMICALS tion feels there are several sound economic reasons why a return to more 
Acanenie, or eg refrigeration, tanks, ton....... 94.50 94.50 90.50 + 4.4 flexible pricing is urgently needed at this time. 
ee gd Se See, SOSOR, ON. ten eeeees jn Py Py : Government economists, for example, point to the close connection 
Coconut oil, inedible, crude, tanks, N.Y. Ib.......... BtoB 163 —19.6 between growth and prices. They note that where prices don’t adjust to 
Glycerine, synthetic, tanks, Ib................00000- 25 .25 293 —14,7 changing supply and demand conditions, maximum growth becomes 
Linseed yn ve ig fom as ahd cape wale .167 .167 168 — 6 impossible. 

re .195 195 .165 + 18.2 : aifice awit mare » faple ‘ ine wee 
Polyethylene resin, high pressure molding, carlots, Ib. . 275 By 4 ge 325 —15.4 Getting gown ed specitics, Loevinger —. he feels that oo Swe 
Polystyrene, crystal, carlots, Ib.............cccccees 18 18 215 —16.3 sharply curtailed growth in the electrical equipment industry, basically by 
erm a wade, carne ge ere 15.00 15.00 14.00 + 7.1 the substitution of imports for domestic production. Incidentally, it was 

ellac, T.N., Ue Ma recsasestresreeeverssceesns 31 31 31 0 a big increase in electrical equipment imports (coupled with a huge price 
oo tapthetgg te. gle onlae uekdahccnexdanasss iat 155 1.55 0 disparity) that provided the real tipoff that something was amiss in this area. 

: de, ’ cc x 23.50 23.50 0 Th h ’s the f { inflati Loevi " “sf, al le he 
Sulfuric acid, 66° commercial, tanks. ton....... |... 22:35 59°35 et en there's the factor of inflation. Loevinger notes, for example, the 
LL ct ae inedible, fancy, tank cars, N.Y. Ib........... 083 O08 ape sens “electrical equipment prices fell 30%-40%, once the conspiracy was broken 

Itanium dioxide, anatase, reg. carlots, Ib............ .255 .255 .255 0 up.” This explains the sharp drop in P/W’s wholesale price index for “‘trans- 
PAPER formers and power regulators.” This category is down 11% below year-ago 
Book paper, A grade, Eng finish, Untrimmed, carlots, levels (see page 25). 

SA URRUGE450 0 56646 244464404s codabesseucnceds 17.75 17.75 17.75 0 Some economists claim that if the same rigging exists in many other basic 
nee Paper, #1 sulfite, water marked, 20-Ib, 16-carton industries, it may be possible to lower the general price level a point or two 

Ea taC ey 4 vast ba kab s5h0biss4een6 0s 25.20 25.20 25.20 0 ica : 
Chipboard, del. N.Y., carlots, ton.................. 100.00 100.00 — 100.00 0 e e e 
psn paper, std. Kraft, basis wt. 50 Ib rolls...... 9.50 9.50 9.50 0 

ummed sealing tape, #2, 60 Ib basis, 600 ft. bundle. . 6.60 6.60 630 + 48 A WHOLE BATTERY of techniques will be used by the Administration 
BUILDIN® MATERIALS+ in its fight to restore “old-fashioned competitive pricing.” 

Cement, Portland, bulk carlots, fob New Orleans, bbl. . 3.65 3.65 3.65 P @ LEGAL—Rigorous enforcement of the antitrust laws, including heavy 
comet, pestens, butt ote, fob N.Y., bbl......... 4.20 4.20 Yo a oe fines and prison terms, are in the cards. Moreover, the Justice Dept. wants 

uthern pine, 2x4, s4s, trucklots, fob N.Y., mftbm.... 115. 5) Sa sesis ue, . ie « «tine “ ae rar 

ae = = carlots, fob Chicago, mftbm.... . 126.00 126.00 139.00 - Hy ts emo penalties and a shifting of collusion responsibility to top 
pruce, 2x4, s4s, carlots, fob Toronto, mftbm......... 85.00 85.00 88.00 eae ye ye 

Fir plywood, %” AD, 4x8, dealer, crid, fob mill, msf. . 68.00 68.00 64.00 — 63 @ Public Opinion—An all-out campaign will be waged to sell the public 
TEXTILES on the evils of price rigidity. Some experts liken the attack to the “anti- 
Burlap, 10 oz. 40”, N.Y., yd see ” ios ates bigness” campaign waged by the Justice Dept. in the early days of the 
Cotton middling, 1”, N.Y, Ib... 342 34 342 0 New Deal. Then, as now, the effect might be the same: Rousing public 
Printcloth, 39”, 80x80, N.Y., spot, yd............... 174 174 208 —16.3 opinion which, in turn, will lead to more rigorous interpretation of existing 
nee = 1a 3 8 OA. See 20 .20 235 —H9 antitrust statutes 

otton drill, 1.85, 59”, 68x40, N. Y., yd............. 34 33 40 —15.0 oe , - ; 
EE Ca DE Css Lan ch oh 50's sone cdre'ns.. 1.57 1.63 1.445 + 8.7 @ Improved Intelligence—New executive order requiring reporting of 
HIDES AND RUBBER identical bids puts a tremendous amount of key price information in trust- 
Hides, cow, light native, packers, Chicago, Ib......... 192 202 71 oie busters’ hands. Proposed 35% boost in Federal Trade Commission staff 
Rubber, #1 std ribbed smoked sheets, N.Y., Ib... ... 325 316 ‘445 —28.6 is aimed at the same thing—getting a better line on suspected violators of 
* Source: Platt’s Oilgram Price Service + Source: Engineering News-Record antitrust laws. 
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Vudge Index Up 


New York—Copper and zinc 
price changes last week are 
sparking widespread tag adjust- 
ments in derivatives and non- 
ferrous fabricated products. 

Most of the repercussions stem 

from the 1¢/lb. price hike in 


copper—the second such __in- 
crease in two weeks. Anaconda 
kicked off the industry move 


that raised the price for the re- 
fined metal to 31¢/Ib. 

The tag boost was followed 
immediately by a 25¢/cwt. in- 
crease in copper sulfate prices— 
for both crystals and tribasic— 
and by higher quotes for copper 
wire products. 

Round bare copper wire prices 
were raised by 1¢/lIb. and weath- 
erproof wire by %4¢/lb. Rec- 
tangular and magnet wire prices 
also were raised to reflect the 
increase in copper cost. 

Drawn Copper Prices Up 

The copper hike also will in- 
crease net prices for drawn cop- 
per products by 1¢/lb., according 
to an Anaconda American Brass 
Co. spokesman. Anaconda Am- 
erican, in a competitive move, 
had reduced net prices for some 
drawn copper items on May 12 
by revising their quantity extras 
and dropping base prices. The 
base price drop amounted to 
3% ¢/lb. for various rectangular 
rod sizes and 2%4¢/lb. for other 
shapes. 

Japanese firms followed the 
American move with a $22.22 

ton increase in their prices for 
electrolytic copper 

On the same day as the copper 
hike, prices for special high 
grade and regular high grade 
zinc were reduced by '2¢/Ib. to 
I24%a¢/lb. and 12.35¢ Ib. 
spectively on a delivered New 
York basis. 

Intermediate grade zinc was 
also cut by .3¢ and the brass 
special grade by .05¢ to bring 
the New York equivalent price 
for both these grades to 12.2¢ 

lb. Prices for other grades re- 
mained unchanged based on 
11%2¢/lb. E. St. Louis for Prime 
Western. 

American Smelting and Re- 


British Producers Seek 
OK for Steel Price Hike 


London — British and Euro- 
pean steel prices may rise soon. 

British producers are seeking 
permission from the government- 
appointed Iron and Steel Board 
to raise prices on finished steel. 
At the same time, steel mills on 
the continent are considering in- 
creasing extra charges for special 
sizes and specifications. 

Steel producers in Britain 
claim that, like miils in the U.S., 
they have been caught in a cost- 
price squeeze. The _ industry- 
backed Iron and Steel Federation 
said that since September, 1960. 
when coal prices were raised, the 
net costs of mills have gone up by 
$84-million—or about $4.20 
ton of finished steel. 

It is not expected that the 
Board will authorize a price hike 
of that size, but it is considered 
fairly certain some increase will 
be permitted. Industry observers 
say it is possible that an attempt 
will be made to raise home prices 
of steel without changing British 


re- 


Copper Prices Edge Upward Again, 
Discounting Brings Zinc Tags Down 


fining pinpointed the reason for 
the reductions as widespread 
competitive discounting in spe- 
cial high grade zinc due to ex- 
cessive stocks. The other grades 
were then reduced to maintain 
traditional price structure in the 
metal. 

rhe zine price cuts resulted 
in an immediate 


Y2¢/lb.  re- 
duction for die casting alloys. 
Tags for French process zinc 


oxides were also adjusted to re- 
flect the lower metal costs, 


THIS WEEK’S SCRAP PRICES 


Steel, #1 hv, divd Pitt, ton 
Steel, #1 hv, divd Clev, ton............. 
Steel, #1 hv, divd Chic, ton............. 
Copper, #1 wire, dir buy, fob NY, Ib..... 


Copper (hv) & wire mix, dir buy, fob NY, Ib. 


Brass, light, dir buy, fob NY, Ib.......... 
Brass, hv yellow mix, dir buy, fob NY, Ib. . 
Alum (cast), mixed, dir buy, fob NY, Ib... 


Alum (sheet), old clean, dir buy, fob NY, Ib. 


Zinc, old, dir buy, fob NY, ib ; 
Lead, soft or hard, dir buy, fob NY, Ib 
Rubber, mix auto tires, dlvd Akron, ton 
Rubber, synth butyl tubes, East, divd Ib 
Paper, old corrug box, dir, Chic, ton 
Paper, #1 mixed, dir, NY, ton 
Polyethylene, clear, dir, NY, Ib 


May May Year % Yrly 
17 10 Ago Change 
35.00 33.00 33.00 + 6.1 
32.50 32.50 32.00 1.6 
35.00 34.00 31.00 +4129 
245 240 240 + 2.1 
23 25 2 4935 
14 125 105 +33.3 
14 125 «NS 4-21.7 
10 10 1 = O8 
095 .095 1] —136 
035 035 04 —125 
07 07 083 —15.7 
11.00 11.00 1250 —12.0 
063 .063 083 —24.1 
16.00 16.00 15.00 + 67 
1.00 1.00 1.00 0 
07 07 1 36.4 


Price Briefs 


Cadmium color pigments—In- 
creased buying by the paint trade 
in anticipation of warm weather 
demand pickup lifted prices for 
cadmium pigments and toners by 
3¢ to 7¢/lb. 


Plasticizers—Price | competi- 
tion among plasticizers continues 
with Union Carbide cutting its 
flexol line—phthalic and adipic 
acid esters—for use in the paint 
trade by 2¢ to 4¢/lb., and Procter 
and Gamble reducing its C-8- 
C-10 fatty alcohol for vinyl films 
by 2%¢/lb. 


Call NATIONAL...and Save! 


On Special Shaped, Formed or Fabricated Tubing! 


Do your products require fabricated or 


finish 


formed 


parts or special tubular 


shapes? Our specialized skills, backed by 


40 years of experience, offer you the.op 


portunity to improve product quality... 


lower unit cost! 


Write or call today. Our quotation 


export prices. 


May 22. 1961 


costs you nothing 


great deal. 


. vel may 


save youa 


Fastest Delivery in the Industry. 


Copper and Brass 


Lengths + Coils + Cut 


Tubing 


Lengths « 


Straight 


Formed 


Pieces + Spec ial Shapes ¢ Fabricated Parts 


The National Copper and Smelting Company 


1862 East 123rd Street - 


Purchasing Week 


Cleveland 6, Ohio - 


Telephone CEdar 1-2366 


This Week’s 


Washington 
Perspective 


Sen. Estes Kefauver (D-Tenn.) kept the electrical equipment 
industry on edge with his series of hearings on price-fixing. 

His Senate Antitrust and Monopoly Subcommitte heard new 
details about how inter-competitive meetings worked and also 
heard allegations that at least one product line not covered in the 
indictments—electric motors—may actually have been involved 
in illegal activities. 

A former general manager of the General Electric Co. Motor 
Dept., William F. Oswalt, who resigned from GE in March after 
being indicted and sentenced for illegal activities in the general 
purpose controls industry, testified he took part in two meetings 
of motor makers. The meetings were held primarily to decide 
on motor standards, but Oswalt said prices were “incidental” to 
these discussions. 

Motors were not included in the government’s charges of price 
fixing in the electrical industry. 

It remains to be seen whether Kefauver has been successful in 
his main aim of stirring up enough interest in Congress on anti- 
trust violations to toughen antitrust laws. Bills are being drafted 
to do just this; whether they’re introduced, and if so, whether they 
have any chance of passing, depends on how much enthusiasm 
Kefauver can generate among his Congressional colleagues—who 
are traditionally reluctant to fiddle with antitrust laws. 

If Kefauver does introduce legislation, these provisions may be 
included: stiffer fines and jail penalties for violators; direct im- 
position of responsibility for antitrust violations on top corporate 
management instead of only executives involved; easing of evi- 
dence rules in antitrust cases. 

The last could be most important. [t could mean, for example, 
that the government could submit identical bids to a court, charg- 
ing they were reached through collusion, and say to a company: 
“Prove they were reached independently.” 

* * + 

The Administration plans a serious attempt to help stabilize 
output of some of Latin America’s key exports, Four commodities 
are under study—lead, zinc, coffee, and cocoa. There has been 
considerable talk about a commodity stabilization program for 
copper. But the copper market has brightened recently, and 
officials are doubtful that an agreement could be reached at this 
time. 

The attempt to reach an international agreement will be made 
at a July 15 meeting of the Organization of American States in 
Montevideo, Uruguay. Meanwhile, the State Dept.—under orders 
from President Kennedy—is conducting a study intended to lead 
to firm proposals to discuss with producing nations, 

* * * a 


MAY 22-28 


i” 

Slow action, if any, is expected on an import-relief request filed 
by the textile industry. Nine textile associations petitioned the 
Office of Civil and Defense Mobilization for a finding that textile 
imports are threatening the national security. OCDM will study 
the plea and, if it finds the national security endangered, will 
make its recommendations to the President. He has broad author- 
ity to act against imports under present law. 

Just two weeks ago, however, President Kennedy ordered an 
eight-point program of federal aid to domestic textile producers. 
He also ordered the State Dept. to conduct negotiations that 
might lead to an international, voluntary program controlling the 
flow of textiles. Under Secy. of State George Ball already has left 
for a series of consultations with textile producing and consuming 
nations. 

OCDM is not likely to make any decision on the textile indus- 
try’s petition for relief until the State Dept. has had ample time to 
test the idea of a world voluntary program. 


Week 
Ago 


Year 


Steel ingot, thous tons 

Autos, units 

Trucks, units 

Crude runs, thous bbl, daily aver 
Distillate fuel oil, thous bbl 

Residual fuel oil, thous bbl 
Gasoline, thous bbl 

Petroleum refineries operating rate, % 
Container board, tons 

Boxbeard, tons 

Paper operating rate, % 

Lumber, thous of board ft 
Bituminous coal, daily aver thous tons 1,219 
Electric power, million kilowatt hours 14,278 
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1,943 
131,988* 
24,392* 
7,878 
11,340 
5,788 
27,470 
79.4 
163,799 
103,998 
89.8* 
237,832 
1,226* 
14,206 
559.6 


Ago 
2,031 
155,108 
26,921 
8,034 
11,762 
6,065 
27,964 
82.2 
157,686 
102,672 
97.3 
252,406 
1,400 
13,350 
498.0 


New AF Command Plans No Big Buying Switch 


Washington—The new At 
Force Systems Command, the 
largest — military contracting 
agency, plans no _ significant 
policy changes—at least for now 
—for the procurement functions 
it takes over from the now-de- 
funct Air Materiel Command 
and the Air Research & Develop- 
ment Command. 

That’s the word from two 
generals in the new organization 
who addressed industrial mem- 
bers of the Air Force Assn. here 
last week. They said the major 
effect of the Air Force’s organ- 
izational overhaul will be sim- 
plified management of contracts, 
fewer bureaucratic channels to 
review contractor operations, 
and more rapid procurement 
decisions. 

ARDC formerly handled the 
Air Force’s R&D _ contracts 
while AMC managed projects 
during the production phase. As 
a project moved from one phase 
to the next, its management 
would pass from one contracting 
agency to another. The _ in- 
volved contract administration 
which resulted was long the tar- 
get of industry criticism. 

The new command is _ head- 
quartered at Andrews AFB, 
Md., outside Washington; it has 
four contracting divisions: Bal- 
listic Systems and Space Systems, 
both at Inglewood, Calif.; Aero- 
nautical Systems, Dayton, Ohio; 
and Electronic Systems, Bedford, 
Mass. 

Maj. Gen. Clyde H. Mitchell, 
AFSC’s deputy chief of staff for 
materiel, reported that AMC’s 
three contract management re- 
gions will come under the Sys- 
tems Command July 1. These 
regional offices are responsible 
for price analysis, approval of 
contractor purchasing systems, 
quality and reliability control, 
production support, accounting 
and data systems services, small 
business programs, and the like. 

Maj. Gen. W. A. Davis, com- 
mander of AFSC’s Aeronautical 
Systems Div., said that his unit 
intends to delegate more author- 
ity to prime contractors for qual- 
ification and approval of sub- 


Southern Rails Withdraw 
Piggyback Plan Revision 


Washington — Southern rail- 
roads have withdrawn a proposal 
to extend to shippers using piggy- 
back Plan III the privilege of 
having delivered to different con- 
signees at different destinations 
the two trailers per flatcar hauled 
under the plan. 

The plan had been filed with 
the Interstate Commerce Com- 
merce Commission and was to 
have gone into effect May 13. 
Protests were filed by the Central 
and Southern Motor Freight 
Assns. 


Boney Urges World Unit 


(Continued from page 1) 
sional groups, Boney said an in- 
ternational association would 
“close the merchandising circle.” 

European purchasing men 
plan to discuss such a move at 
their April meeting next year. 
And Boney indicated that U.S. 
Commerce Secy. Luther Hodges 
believes a world-wide federation 
of industrial procurement men 
would benefit U.S. industry. 
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contractors. But the policy lo 
prod primes into heavier rates 
of subcontracting will be con- 
tinued, and primes will be dis- 
couraged from building up 
production capacity which sub- 
contractors already have. 

Under the new organization, 
control over projects will be cen- 
tered in “system program of- 
fices” for each major contract 
with responsibility for all phases 
—"“from conception to opera- 
tion.” 

Gen. Davis said there will be 
no general policy on what kind 
of technical approach or pro- 
curement method to use for new 


the 
prime 


whethet 
system 


projects—that — is, 
single weapon 
contractor (as in the’ B-70 
bomber) or the associate con- 
tractor (as in the ICBM projects) 
approach is to be selected by the 
Air Force. 

Each case will be decided in- 
dividually, he said. The decision 
on how to manage new projects 
will depend on factors such as 
these: the “interdependence” of 
subsystems, the “over-all ex- 
perience” of the system con- 
tractors, the Air Force’s experi- 
ence in handling similar projects, 
and “the extent to which the 
state of the art is being taxed.” 


Washington — Sales by steel 
service center operators are ex- 
pected to increase in virtually 
every U.S. market during the 
remainder of 1961, according toa 
Steel Service Center Institute 
survey. 

In greatest demand are bars, 
galvanized sheets, hot rolled 
plates, cold rolled sheets, and 
alloys. Tubing, cold finished bars, 
and heavy structurals are now in 
least demand. 

The survey, made this month, 
indicated that electronics, con- 
struction, farm implements, appli- 
ance, missile and space, and other 
metal fabrication markets are the 
most promising for the remainder 
of the year. 

Results of the survey were an- 
nounced at SSCI’s annual meeting 
here last week by Robert G. 
Welch, executive vice president. 

Welch said the volume of steel 
forms handled through service 
centers in the first quarter of this 
year was 12% higher than the 
last quarter of 1960. With an 
added increase of 3% to 5% 
since last month. 

Welch said shipments are still 
relatively low, but, he added, 
“the tide has turned.” 


Reached Low Point in March 


Inventories reached a low of 
2,850,000 tons in late March, 
when the service centers began to 
step up buying. As of May 1, in- 
ventories were estimated at 2.9- 
million tons. Last summer, Welch 
noted, a record high of 3.8-mil- 
lion tons was reached. 

The buildup will probably con- 
tinue for the next three months, 
Welch said. 

Service center shipments in 
1961 will top those in 1960, 
Welch predicted. He based this 
on steadily increasing basic steel 
mill operating rates. The full im- 
pact of this increase will be felt 
by the service centers in the final 
quarter of this year, he said. 

While orders are increasing at 
the service centers, he said, they 
are still small, and buyers are 
“asking for the near impossible. 
Fortunately,” he added “with a 
lot of extra effort,” the demands 
are being met. 

More and more special services 
and processing are being de- 
manded, he said. To meet these 
needs, the operators are using 
new sales and marketing tech- 
niques, accounting and order pro- 
cessing procedures and equip- 
ment, and bigger sales forces. 

He also noted a swing toward 
use of electronic tabulation, order 


Steel Service Center Institute Sees 
Promising Outlook for Rest of 1961 


processing and inventory control 
equipment in large and small 
centers. 

He said the centers were add- 
ing new products, alloys, and ex- 
tended ranges of sizes and shapes 
to inventories, including high 
strength alloy plates, structurals 
in more sizes, and bigger stainless 
inventories. 


ICC Orders 8 Rails 
To Cancel New Rates 
Effective Last Oct. 28 


Washington — The Interstate 
Commerce Commission has or- 
dered eight railroads to cancel 
certain rates and minimums on 
all-freight shipments between 
Chicago and Eastern points by 
June 16. 

The commission found the 
rates, under investigation since 
they were allowed to go in effect 
Oct. 28, to be unjust and unrea- 
sonable. The railroads involved 
are the Baltimore & Ohio, Chesa- 
peake & Ohio, Erie-Lackawanna, 
Grand Trunk Western, New York 
Central, Nickel Plate, Pennsyl- 
vania, and Wabash. 

The carriers maintain all-freight 
rates between Chicago and the 
East subject to a 30,000-pound 
minimum, and these are to re- 
main in effect. The cancellation 
applies to an extension of the 
same rates to a minimum of 
40,000 pounds and rates about 
10% lower subject to a 50,000- 
pound minimum. They had been 
utilized mainly by freight for- 
warders. 

Meanwhile the ICC allowed to 
go into effect without suspension 
or investigation a proposed in- 
crease of 6% on less-than-truck- 
load rates between the southern 
and central territories. 

The Southern Traffic League, 
North and South Carolina textile 
manufacturing associations, and 
other shipping groups had pro- 
tested the rate hike. Its impact 
was alleviated somewhat when 
the Southern and Central Motor 
Freight Assn. agreed to eliminate 
a temporary surcharge of 50¢ per 
shipment. 

The Southern Motor Carriers 
Rate Conference, meanwhile, has 
proposed another increase — a 
surcharge effective June 12 of 
10%, subject to a $1 maximum, 
on all rates between the South 
and the Southwest and Midwest. 
The proposed “emergency in- 
crease” would be in effect for one 


year. 
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BLASTING HAMMER STANDARDS WIDE OPEN...ONLY BLACK & DECKER DARES OFFER YOU 


FREE YEARS SERVICE 


ALL PARTS "> LABOR 


Tough, practically maintenance-free . . . that’s what B&D versatility and power give 
you’ve heard about B&D Hammers. Now Black & yeu more wallop, more work! 
Decker gives you proof of its confidence in these rugged poe pidhongedabe sy a 
tools with a free service and parts certificate good for ting shields, drilling, chiseling, 


one full year. channeling, chipping, rough- 
! ing, pointing, cleaning, slotting 
Of course, the reasons for buying B&D Hammers and hundreds of other jobs. 


don’t begin and end with this special service certificate. 
Look around and you’ll see Black & Decker Hammers Hlack & Decker: 
cost less to buy and maintain than others with the same @ 
capacities. Versatility and power are in B&D’s favor, 
too. Any one of Black & Decker’s four hammers with 
any one of their many accessories can do any number 
of maintenance, construction or production jobs. And THE BLack * DEckER Mre. Co., Dept. 3505 
you'll find their exclusive spring-and-compressed-air Sennen 4, Sr. ; 

t lesten pase anthe & walle a that O Please arrange for a demonstration of 
ee F : PP a O Please send me 20-page hammer handbook. 
work goes far faster, finishes much better. 


Ask about the free service certificate with B&D 
Hammers. B&D tools are sold at leading distributors 
everywhere. For sales or service, look in the f TOOLS 
Yellow Pages of your telephone book under | ELECTRIC | 


CUTS MAN-HOURS TO MINUTES 


Company 
Address 


*You don't pay a penny for normal maintenance during a 


whole year of operation, under the terms of the service O Vacuum © Drills 0 Belt QO Magnetic 
A Cleaners Sanders Drill Presses 
certificate. 
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TRAVELING FILE CLERK: New system installed at Joseph T. Ryerson, 
Inc., Chicago, enables secretary using chable (combination chair and 
table) to travel aisle between file shelves on tracks set in the floor. 


Austin, Tex.—A bill that 
would require state agencies to 
purchase compact cars has met 
with stiff opposition in the Texas 
legislature. 

Backers of the bill, now tied up 
in a subcommittee, claim the state 
could save over $100,000 a year 
by using compacts instead of 
standard size models. However, 
Rep. Charles Ballman, chairman 
of the committee, said he doubts 
the switch would save “one thin 
dime,” and if anything, that it 
might increase expenses. His rea- 


sons: 


Texas Legislature Debates Value of Compacts 


@ State repair shops are geared 
to handle standard models. 

® Compacts might not stand up 
under the rough handling given 


state vehicles on construction 
jobs. 
@The wheel span on _ the 


smaller cars would not be wide 
enough for the deep ruts found 
off the highways. 

@Compacts would not be 
large enough for the dual pur- 
poses of hauling equipment as 
well as passengers. 

@it would be difficult to 
adapt standard radio equipment 
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DIAGNOSIS: SEVERE COMMUNICATIONS BREAKDOWN 
CURE: AMERICAN AIRLINES AIRFREIGHT 


From the first phone contact to dock delivery, American 
smooths the communications path. How? .. . (1) ad- 
vance planning of available lift capacity (2) flexible 
local routing and control to meet daily shipper require- 
ments (3) a nation-wide private line communications 
network second to none in size and versatility (4) a 
staff of telephone sales agents keyed to your require- 
ments. In every step, American has the answer to your 
goods-in-transit problems. 

When you ship by American AIRfreight, you have 
the assurance your goods are moving on predetermined 
routing. Should questions arise, you'll talk to the friend- 
ly, knowledgeable voice of American and get up-to-the- 
minute answers. Guesswork’s gone. Tighter production 


*Service mark of American Airlines. Inc 


and delivery schedules can be set and met, thanks to 
American’s speed and dependability. 

Service like this is why more shippers ship more 
freight on American than any other airline in America. 
With 1200 flights daily, American’s fleet of AIRfreighters, 
Astrojets,* and other combination lift planes gives same 
day or overnight service to more than 50 major mar- 
kets. And the world’s most experienced AIRfreight spe- 
cialists guarantee your cargo expert handling. Ship with 
the professionals—call American AIRfreight. 


AMERICAN AIRLINES 


America’s Leading Cargo Airline 
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to the smaller generators and 
limited space of compacts. 
Meanwhile, the door has been 
opened in Montana for the pur- 
chase by the state of higher- 
priced cars. There the legislature 
repealed a law which limited the 
state to buying those automobile 
having certain characteristics of 
cars in the low-priced field. 

As a result of this action, the 
state attorney general issued an 
opinion saying that it is the gov- 
ernor’s responsibility to deter- 
mine what types of vehicles the 
state needs and that he can 
approve the purchase of any 
American-made motor vehicle, 
providing competitive bidding 
procedures are observed in the 
transaction. 


CAB Considers Directing 
Air Freight Forwarders 
To Use Similar Waybills 


Washington—The Civil Aero- 
nautics Board is considering a 
rule which would end the lack of 
uniformity in waybills and mani- 
fests used by air freight for- 
warders. 

The board says that widely 
varying waybills are now in use 
which tend to “confuse and mis- 
lead the shipping public and 
unduly hamper the board in effec- 
tively carrying out its investiga- 
tive policing functions.” 

All air freight forwarders use 
some form of waybill, but some 
“fail to set forth an adequate 
itemization of charges imposed or 
a description of the commodities 
being shipped, making it impos- 
sible to determine whether the 
correct commodity rate has been 
applied without actually opening 
the package and examining the 
contents,” the CAB says. 

Under the proposed rule, for- 
warders would be required to 
supply copies of waybills to con- 
signor and consignee showing the 


following information, among 
other things: 
Name and address of con- 


signor, consignee and forwarder; 
a limitation of liability statement; 
number of packages in shipment; 
total weight; description of com- 
modities; point of origin and des- 
tination of shipment; declared 
value of shipment; commodity 
rate applied; total weight-rate 
charge; pickup and/or delivery 
and other charges. 


New Thin Tinplate Mill 
Opened by Youngstown 


East Chicago, Ind.—Youngs- 
town Sheet & Tube Co. has be- 
gun turning out tinplate in paper- 
thin gages at a new six-stand 
cold reduction mill here at its 
Indiana Harbor Works. 

The new mill, installed as part 
of a major expansion program at 
the Works, is believed to be the 
first of its type in the world. The 
six-stand mill can roll thinner 
strip at higher speeds than con- 
ventional four or five stand units 
because it has a larger number of 
rolls to handle the same amount 
of work. 

The mill has a maximum speed 
of 7,250 ft./min.—almost 82 
mph. It can handle coils weigh- 
ing up to 62,100 Ib. and from 
30 in. to 80 in. diameter. It pro- 
duces strip ranging in width from 


22 to 46 in. 
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A P/W Indicator Analysis 


Construction Contract Awards Rising Steadily 


New York—Business analysts 
are keeping a careful eye on the 
rising curve of construction con- 
tract awards. Consensus is that 
the current upturn (more than 
5% so far this year) soon will be 
translated into a solid increase in 
construction activity. 

Ihe spurt in awards, building 
experts say, could mean a rise to 
about $57-billion in second half 
‘61 construction (on a season- 
ally adjusted annual rate). That’s 
3% above last year’s average— 


slated to fare best in the coming 
months. 


According to F. W. Dodge 
Corp., awards for heavy engi- 
neering projects (the biggest 


metal consumers) have been run- 
ning close to 20% above year azo 
over the first part of 1961. 
Even demand from the 
pressed housing area seems to be 
perking up. Over-all awards for 
the first three months of 1961 ac- 
tually were fractionally above 
year-ago levels. 


de- 


This is already being reflected 
in actual construction outlays. 
Thus the Commerce Dept. reports 
that new residential construction 


last month was up 15% from 

March levels—far greater than 

usual seasonal improvement. 
Easing mortgage rates may 


give an added fillip to the residen- 
tial market. Home loan rates are 
now running only at about 6% 
per annum—down about 4% 
from the rates prevailing last year 
at this time. 


“e increase over year ago 


CONSTRUCTION CONTRACTS TOP YEAR AGO 
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and almost 5% above depressed 
early 1961 levels. 

What’s more, these gains—if 
they materialize—could have im- 


portaat repercussions in many 
different areas: 
@ Construction equipment— 


Machinery makers should be the 
first to benefit from the current 
spurt in awards. For when firms 
have signed contracts in their 
safes, they tend to be a lot more 
liberal when it comes to ordering 
needed equipment. 

Thus it is no coincidence that 
McGraw-Hill’s index of construc- 
tion and mining machinery orders 
has been rising steadily in recent 
months—with the latest level 
some 17% above the fourth quar- 
ter 1960. 


@ General business. Construc- 
tion weighs heavily in the total 
economy—and a sizable pickup 
in this sector is bound to have a 
significant effect on business to- 
tals. 

Construction outlays. for ex- 
ample, make up about 11% of 
gross national product. In other 
words, more than 10¢ out of 
every dollar spent in the country 
can be traced back to construc- 
tion. 


@ Building materials—There 
has been a general price and de- 
mand firming in this area—much 
of it in anticipation of a stronger 
second half. 

Asphalt roofing materials, for 
example, are up 5%-14% above 
year ago levels. And in the past 
two months lumber has tended to 
rise on a broad front. Douglas fir 
2x4’s, for example, have gone up 
about 3% over the past two 
months; and spruce 2x4’s are up 
some 6%. The plywood increase 
is even bigger (about 13%), 


though overproduction in_ this 
area may mean some downward 
adjustment over the coming 
weeks. 


Steel Helped 


The bigger demand from con- 
struction is also being felt by 
steel. Production and sales of re- 
inforcing bar are way up. And 
indications are that mills making 
these products will be operating 
close to capacity this summer. 

The question of price rises for 
both steel and aluminum are 
closely tied to the rise in construc- 
tion demand. That’s because the 
building market gobbles up 31% 
of total aluminum output and 
27% of total steel output. This 
makes construction the biggest 
demand source for each of these 
key metals. 

Another point to consider: Steel 
and aluminum probably will get 
more than their proportional 
share of any building gain in the 
next few months. That’s because 
the construction areas that eat up 


the biggest amounts of metal are 
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Completely re-designed... 


HALLOWELL 


800 SERIES ri 
STORAGE CABINETS 


Here is a new and better line—at no increase in 
cost! Made of heavier gauge steel for maximum 
durability. Better looking, too. All parts fit 
flush. No exposed bolt heads on front or sides. 
Doors and frame are pre-assembled . . . insure 
accurate fit and easy mounting. 3-point locking 
with spring tension clips for positive, quiet 
operation. Chrome plated handles with lock. 
Built-in shelf supports permit easier shelf ad- 
justment on 2-inch centers. 


*Meet Federal Specification AA-C-31a 


\E=a™ Sk 


MODEL 815 MODEL 835 
Storage cabinet Wardrobe cabinet 
with double door with double door 
and 4 adjustable ...holds12to 16 
shelves. heavy coats. 


MODEL 855 
Combination cabi- 
net with double 
door... wardrobe 
and 4 shelves. 


SIZES: 36” wide, 78" high, 18” and 24” deep. 
Mail coupon for more information 


COLUMBIA-HALLOWELL Division SPS 
Jenkintown 85, Pa. 


Please send me complete information on the new 
Hallowell Storage Cabinets. 


NAME TITLE 
(Please Print) 

FIRM 

ADDRESS 

CITY ZONE STATE 
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Stronger construction—Neater appearance—Easier to assemble 


COLUMBIA-HALLOWELL Division 


JENKINTOWN 85, PA. ¢ SANTA ANA, CALIFORNIA 


where reliability replaces probability 
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Congress Gets FTC Reorganization; 
Plan Gives Examiner More Power 


Washington — President Ken- 
nedy has sent a reorganization 
plan for the Federal Trade Com- 
mission to Congress. The plan is 
similar to those submitted earlier 
by Kennedy for the Federal Com- 
munications Commission and 
Securities and Exchange Com- 
mission. 

It would give more responsibil- 
ities and power to FTC hearing 
examiners and put the full com- 
mission more or less in the posi- 
tion of an appeals court. Ken- 


nedy’s recommendations will go 
into effect automatically if Con- 
gress does not veto them in 60 
days. 

Under present FTC procedure, 
hearing examiners make prelimi- 
nary rulings on all complaints 
which are then reviewed by the 
full five-man commission. If Ken- 
nedy's recommendations go 
through, the hearing examiner's 
decision will become the final 
FTC decision unless appealed to 
the full commission. 


| Put It in Writing, Governmental P.A.’s Advised | 


Storrs, Conn.—Writing tight 
specifications may make some 
suppliers unhappy, but it is the 
best way for a governmental pur- 
chasing agent to avoid the diffi- 
culty of having to reject a low 
bid. 

This was the theme of between- 
sessions conversations at the Con- 
ference on Governmental Pur- 
chasing sponsored here by the 
Public Purchasing Assn. of Conn. 
and the University of Conn. 

“Best way around the problem 
is for the P.A. to stick to state 


specifications wherever possible,” 


suggested Roger E. Anderson, 
purchasing agent for Greenwich. 
“That takes the P.A. off the hook 
when a supplier complains that 
he has been discriminated against. 
All the P.A. has to do is to point 
to the state requirements and say, 
‘As soon as your product meets 
these requirements, I'll be glad to 
take your bid.’” 

Another tack which many 
P.A.’s said they were exploring is 
to establish advisory committees 
to help them in setting standards 
and writing specifications. The 
existence of such a group greatly 


still 


Every sheet, coil or tubing ship- 
ment of Quaker State aluminum 
is now certified in writing. It’s 
your assurance that your order 


has passed our rigid standards 


i} 
| 


IHN 


TESTED FOR STRENGTH 


AND HARDNESS. Tests for 


strength, hardness and percent- 


age of elongation are made on 


specimens from finished rolled 


material. This enables QSM met- 


of quality control to meet your 


exacting specifications. 
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allurgists to assure you that your 
temper specifications are met. 


QUAKER STATE METALS COMPANY 


Lancaster, Pennsylvania 
A DIVISION of HOWE SOUND COMPANY 


Mill Producers of Aluminum Sheet, Coil, Tubing and Extrusions 


Strengthens the P.A.’s_ position 


when controversies arise, they 
pointed out. 
Otto R. Winter, P.A. for New 


Britain, reported that an advisory 
council in his city—comprised of 
the mayor, various municipal de- 
partment heads and a P.A. from 
a local industry—has worked out 
very well. An additional advan- 
tage of the committee, he pointed 
out, is that through its industry 
representative, New Britain has 
gained access to laboratories for 
testing products that are much 
superior to its own facilities. Win- 
ter also is president of the Na- 
tional Institute of Governmental 
Purchasing. 

Specifications Problem 

The specifications problem was 
summed up at a panel discussion 
ending the one-day conference by 
James E. McHugh, director of 
the combined finance and pur- 
chasing departments for the town 
of Wethersfield. 
Citing office machines as an 
example of his procedures, Mc- 
Hugh said: “We will test several 
makes for five or six months and 
then outline the specifications 
around the brand that has proved 
to be the best—not in order to 
exclude the others from the bid- 
ding, but in recognition of the 
fact that the one brand will be a 
major factor.” 

He pointed out that, “Court 
decisions have pretty well estab- 
lished the fact that a municipal 
P.A. is under no legal obligation 
to accept the low bid if he feels 
it would not be in the best inter- 
ests of the municipality to do so. 
However,” McHugh added, “the 
P.A. is morally obligated not to 
ask suppliers to submit bids un- 
less he is prepared to buy their 
products.” 


Art Pearson Honored 
For Education Work 


Los Angeles—A major con- 
tribution in the field of profes- 
sional develop- = 24 
ment won Art 
Pearson, _pro- 
curement  spe- 
cialist at Lock- 
heed Aircraft 
Corp.’s_ Missiles 
and Space Div. 
an award from 
Southwestern 
Purchasing Agent magazine. 

The award cited Pearson for 
outstanding service to the Los 
Angeles Purchasing Agents Assn.., 
as chairman of the Professional 
Development Committee. As 
committee head he set up a pro- 
gram that includes sponsoring ex- 
tension courses in area colleges 
and universities and once-a-year 
clinic. Pearson said the com- 
mittee has some 14 other major 
products now underway. 

Instructor of three purchasing 
courses at UCLA’s Extension 
Division, Pearson has taught at 
Northwestern University, and 
several other colleges and uni- 
versities. He is a past president 
of the Chicago Assn., a former 
District 3 vice president, and 
was NAPA general convention 
chairman in 1948. 

He is a member of the Na- 
tional Committee for Professional 
Development and chairman of 


ART PEARSON 


the national subcommittee for 
evaluating purchasing perform- 
ance. 
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Washington—Truck and barge | duced 


portation Act. 


Motor and water carriers are }competitive q din highe 
backing the measure as an at-|by the law of the jungle” and] rates to protect the traffic of their] agreements. 


Planto Revise Rail Ratemaking Rules Stirs Storm 


tempt to end railroad rate cutting|that the end result “can only be | competitors. The official, Rexford G. Wes-|among major suppliers. 


which, they claim, is “undermin-]a steady deterioration of the sys- The Commerce Committee will} sells, has studied the city’s elec- Under federal law, the city can 
C resume hearings on the proposed] trical equipment purchases of the} collect triple damages for any 
The American Waterways Op-] legislation in a few weeks. At}past 10 years and is ready to|amount it can prove it paid in 
erators and the Teamsters Union|that time, it will hear the views|report his findings. t 

The bill, sponsored by Sen.]joined ATA in urging passage of}of ICC members and of the] He said that much of the ques-|agreement among suppliers to 
E. L. Bartlett of Alaska and four|the bill. 


ing” the common carriage sys-|tem of common carriage.” 


tem. Railroads branded it as 
‘rate-rigging” legislation. 


Kennedy Administration. tionable bidding has occurred inloffer artificially high bids. 


other members of the Commerce 
Committee, also is strongly op- 
posed by the National Industrial 
Traffic League. 


Requests ICC Consideration 


Essentially, it would require 
the Interstate Commerce Com- 
mission to consider the impact 
that rate reductions proposed by 
one form of transportation would 
have on competing modes. The 
present rule provides that the 
commission shall not hold up the 
rates of one mode to protect the 
traffic of another. 

Peter A. Beardsley, general 
counsel of the American Truck- 
ing Assns., told the committee 
that ever since passage of the 
1958 rule, the railroads have en- 
gaged in a rate-cutting drive and 
that ICC has sanctioned the re- 
ductions without due regard for 
their impact on a healthy national 
transportation system. 

Fred G. Freund, director of 
traffic for ATA, said the com- 
mission interprets the 1958 act 
as “authorizing it to resolve the 
question of the lawfulness of re- 


New York, Buffalo Report 
Identical Bids on Chlorine 


New York—ldentical bidding 
may result from price policies im- 
posed by manufacturers on their 
distributors, according to Roger 
J. Browne, city purchase commis- 
sioner. The practice, he pointed 
out, “has received some recogni- 
tion by law.” 

Browne made this point in 
letters to the Federal Trade Com- 
mission, the U. S. Attorney here 
and the Corporation Counsel in 
which he reported identical bids 
by two chemical companies on 
chlorine. 

He agreed, however, that the 
government’s policy of making 
public identical bids was the most 
effective means of curbing “col- 
lusion or other practices contrary 
to law.” 

In his letters, Browne reported 
that identical bids on chlorine 
were received April 4 from Olin 
Mathieson Chemical Corp. and 
the Solvay Process Div. of Allied 
Chemical Corp. 

The bids, totaling $250,000, 
were for $4.83/cwt., $4.89, and 
$4.92, depending on point of 
delivery. 

Deputy Commissioner Abram 
Mattes said the city has been 
getting identical bids on chlorine 
for over ten years, and that when 
bids are the same, the winner is 
“picked out of a hat.” 

Meanwhile, Buffalo City Pur- 
chase Director Joseph R. Stigl- 
meier rejected a low liquid 
chiorine bid because the bidder 
was involved last year in price 
fixing. The decision will cost the 


city $1,800. 
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Keep your seat while you keep your eye on 20 operations—and more...with 
Veeder-Root’s ~— pene Magnetic Counter. At a glance, a quick review 


of plant production from one central location...complete visual con- 
trol without legwork or guesswork. it’s easy with Veeder-Root remote 
readout counters on the job. Compact in design, easy to install, these 


versatile counters are finding their way into more and more new machinery 
designs...are being added to € iets (is equipment to streamline and 
centralize plant control. For more information write: Electrical Section, 
Veeder-Root Incorporated, Hartford 2 , Conn. count on... Veeder-Root 


This electrically actuated Veeder-Root 
counter, Series 1591, reports machine out- 
put directly from factory to your office... 
operates on regular lighting circuit, drycells, 
storage battery or other power supplies. 
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District of Columbia Studies Action 
rates on competitive Spokesmen for the railroads, Against Electrical Equipment Firms 


lines battled railroad interests at| traffic solely on the basis of the|rail unions, and the Traffic att 
a series of hearings before the] private economic interests of the|League argued that the Bartlett Washington — The procure- the city’s purchase of about $1- 
Senate Commerce Committee|carrier proposing them and the] Bill would be a throw-back to ment officer for the District of million in street lighting a 
over a bill to rewrite the rate-|shippers of the particular traffic} pre-1958 days when an “um- Columbia believes the city has} ment. About $4-million o " 
making rule of the 1958 Trans-]to which they apply.” brella” philosophy of Tate-mak-| Cause for damage suits against trical equipment was purchase 
T i led, he said, to “aling prevailed and rail carriers} its major suppliers of electrical during the 10-year period. He 
war governed only|were required to maintain higher] equipment because of price-fixing said that over the years the suc- 
r cessful low bid appeared to rotate 


excessive costs as a result of an 
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Print Order This Issue 26,286 


A collection of timely tips, quotations, and inside slants on management and industrial 
developments, along with a run-down of events and trends of use to the purchasing agent. 


What Price Make? 


Large metalworking manufacturers who established their 
own machine shops to make tooling, dies, and other special 
parts may be kidding themselves if they think their “make” cost 
is less than the “buy” price. They often neglect or under- 
estimate their shop overhead, and end up paying double what 
they would if they bought outside. 

This is particularly true in the Detroit area, according to 
two Univ. of Michigan accountants, who investigated the state 
of make or buy in the Motor City. According to Profs. William 
A. Patton and Robert L. Dixon, managers who decided in 
favor of internal production often neglect to make a correct 
charge to the captive shops for their proper portion of cor- 
porate overhead. The result is that parts are priced too low 
compared to the independent small machine shop. 


Unfortunately many large manufacturers have 
turned to make rather than buy and the number of 
small shops has been shrinking, reducing the 
number of potential suppliers, and dissipating valu- 
able pools of skipped manpower. Patton and Dixon 
recommend that captive shops be subjected to 
more careful cost scrutiny by management, and 
that they generally be used only for maintenance 
work, fill-ins, research, and backstopping critical 
parts against stockouts and late delivery. 


Copies of the study, “Make or Buy in Tooling for Mass 
Production” are available from the Bureau of Business 
Research, School of Business Administration, University of 
Michigan, Ann Arbor. Price is $2.00. 


Brave New World 


According to people who have made a cult out of 
efficiency, the electronic brain is the equal and 
perhaps the superior of man in IQ. 


Computers can talk to each other in a language all their 
own and solve complex problems in seconds that would take a 
battalion of mathematicians weeks—even months—to figure 
out. Furthermore, the machine thinks entirely in logical 
terms—either, or; yes, no—unlike man (homo sapiens) whose 
thought processes often are cluttered up with all sorts of un- 
scientific rationalizations. 

To eliminate all emotional nonsense from decision-making, 
a group of data processing engineers at Humble Oil and 
Refining Co.’s Baton Rouge plant have devised a system of 


other bids. specifications. 


WHAT VALUE ANALYSIS CAN DO FOR YOU 


BEFORE ANALYSIS: Raytheon bought | AFTER ANALYSIS: The company |SAVINGS: Part Cost Cut 


this pulse delay network from a actively searched for other suppli- 


single supplier without soliciting ers who could meet the necessary 54% ($64 50 to $29 75) 


programing that will enable a computer to regulate a man’s 
daily life strictly by logical processes. For instance, here’s a 
typical program flow chart for getting an Organization Man 
out of bed in time to get to work in the morning. 


Short Pointer 


Consider the dizzy pace of 20th century technology: Robert 
H. Goddard launched the first rocket prototype of a space 
vehicle in 1926; it sailed 184 ft. into the air in 2.5 seconds, 
at a speed of 60 mph. From that feeble beginning to the first 
manned space flight took 35 years. By contrast, it took at 
least 600,000 years to develop tool manufacture from the tiny 
crude pebble instruments of the earliest known near man to 
the bladed and pointed but still crude stone tools that went out 
of style with the coming of the Bronze Age. 


TECHNIQUE: et multiple 


sources. 


i 
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Source: Raytheon Co., Waltham, Mass. 
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PURCHASING WEEK ASKS... 


| If you're considering replacing a reliable sup- 
| plier because of price, is it ethical to tell the 
original source who the competition is? 


Question asked by: E. J. Givens, Purchasing Agent, New York Wire Cloth Co., 
York, Pa. 


I. Ridenour, manager project procurement, Martin 
Co., Orlando, Fila.: 


“Yes, providing it is done in the following man- 
ner: Bids are solicited for our normal procurement 
on a competitive basis and a bid closing date is 
specified in the inquiry. The bids are received, 
: evaluated, and the successful bidder is selected. 
Following the notice of award to the successful 
bidder, we do upon request give the name only 
of the successful supplier. Sealed bids for con- 
struction work are opened at a bid opening con- 
ference, and consequently all bidders present are 
aware of their competition. 


) 


S. C. Boyle, purchasing agent, Reilly Tar & 
Chemical Corp., Indianapolis: 


“No, such a disclosure is neither ethical nor 
necessary. The purchasing agent must develop an 
image that reflects his integrity—which is to say, 
that his word is his bond. Otherwise, he is no 
credit, to his profession or his company.” 


Irving Steinberg, purchasing agent, Ace Plastic 
Co., Jamaica, N. Y.: 


“It certainly is in good order to reveal the 
source. This, I feel is not only a matter of 
courtesy, but an obligation the purchaser has to 
the vendor—particularly when he has been a 
reliable supplier. Competion is a normal healthy 
practice that induces improved products and 
methods, and it should be openly welcomed by 
all concerned.” 


E. D. Wredling, purchasing agent, Barber-Greene 
Co. (conveyors, loaders, ditchers, etc.) Aurora, 
Iil.: 


“We do not have a specific policy nor a hard 
and fast rule to be followed when situations of 
this type arise. Each case is judged on its indi- 
vidual merits, with weighted consideration given 
to past and future relationships as well as over- 
all ethics. It is our policy, however, to advise 
the so-called long term or old-time supplier if a 
change in source is imminent and the basic reasons 
for this action.” 


Clifford Young, purchasing agent, Malvern Brick 
& Tile Co., Malvern Ark.: 


“If this possibility exists, I think it is ethical 
for the current supplier to be given the names of 
his competition if he should request it. I not only 
think it ethical, but | think that a supplier has a 
right to know. More often than not this will create 
a more competitive situation that will be advan- 
tageous to the buyer.” 


D. E. Sodoma, manager of purchases, California 
Portland Cement Co., Los Angeles, Calif.: 


“A reliable supplier should not be replaced by 
just a competitive price—other factors must be 
properly evaluated. However, reliable suppliers 
should be close enough to a respected customer 
to know of deviations that might cause replace- 
ment by competitors. Our American free enter- 
prise system grows stronger on intelligent compe- 
tition. Knowledge of this kind of competition is 
necessary for profitable survival and growth.” 
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INSPECTION PROJECTOR MAGNIFIES 
FOR (R) QUALITY... 


Consult these CIRCLE R Specialists . . . 


Our inspection projector magnifies cutting edges 
to eliminate the minute angular deflection that 
could cause you costly production losses . . . 
just one of many inspections that account for 


Circle R quality. 


CIRCLE R saws, slitters and combination center 
drills must submit to constant exhaustive inspec- 
tion to work their way to you. They've got to 
prove they can ensure you correct cutting angles, 


long service, and minimal downtime. 


METAL SLITTING SAWS * COPPER SLITTING Saws + 


KNIVES & ROTARY SHEAR BLADES * 


PROJECTION INSPECTED 


SCREW SLOTTING Saws + 
CORCOLOY STEEL SAWS 


SOLID & TIPPED TUNGSTEN CARBIDE SAWS + 


BURBANK HACKENSACK NEW YORK CITY 
Production Mach. Setes Inc The Boron Compeny 1. Gemente (Expert) 
CEDAR RAPIDS INDIANAPOLIS PHILADELPHIA 
Micheal Tos! & Supply Corp. Donald Mctatire Generel Tool Seles Co 
CHICAGO a PHOEN: 
Doneld Robertson & Co. ee Dikwgenie Teo! Conter 
CLEVELAND PITTSBURGH 
MILWAUKEE 
Production Teel Co. Ferd Test © . Rolph Expesite & Co 
DAYTON MONTREAL PROVIDENCE 
J. . Kents Compeny ey 8. Welter Fred J. Mcititien 
DETROIT NEW HYDE PARK ROCHESTER 


J. L. Bradford Associates Jomes 0. Horne 


CIRCULAR TOOL CO., INC. 


PROVIDENCE 5, RHODE ISLAND 
Specialists in Circular Cutting Tools Since 1923 


The Eoten Compony 


JEWELERS SLOTTING SAWS + CUT OFF Saws + 
COMBINED DRILLS & COUNTERSINES + CENTER REAMERS 


COMMUTATOR SLOTTING SAWS © cer 
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AUTOMATIC WELDING Large 
diameter pipe was welded in the 
field for the first time when above 
section of 36-in. pipe was joined 
in Pacific Gas & Electric Co.'s 
Alberta-California gas 
pipeline now under construction. 
Welding machine riding on cir- 
cular track around the pipe ap- 
plies weld by shielded arc method 
with oscillation, using carbon 
dioxide as medium. Machine will 
be available to industry soon 
from H. C. Price Co., Bartlesville, 
Okla 


natural 


Industry News in Brief 


Long-Airdox Centralizing 


Oak Hill, W. Va.—Long-Arr- 
dox Co., a manufacturer ol 
heavy mining equipment, said it 
will complete the centralization of 
its purchasing, sales, accounting 
and engineering departments here 
by the end of May. Up to now, 
these functions have _ been 
handled jointly by offices in Oak 
Hill and Chicago. 

A company spokesman said 
that while officials and key em- 
ployees are transferring to Oak 
Hill, the company will continue 


to maintain a regional sales office 
in Chicago. To provide space for 
the consolidated departments, the 
company’s plant and offices here 
have recently been enlarged, he 
said 


Owens-Illinois to Expand 


New York — Owens-Illinois 
Glass Co. said it will step up 
production of blown plastic bot- 
tles by putting new plants into 
operation in St. Louis and San 
Jose, Calif. The two new facil- 
ities will bring to 10 the number 


Think Quality... 


THE CONSISTENT QUALITY OF HOLO-KROME THERMO-FORGED* 
SOCKET SCREWS CUTS REJECT AND IN-WARRANTY SERVICE COSTS 


Are inspection, in-warranty and replacement costs 
putting a tight squeeze on your profits? Join other 
profit-conscious industrial leaders in turning to 
quality to reduce these costs and increase profits. 
'THERMO-FORGED socket screws are produced by a 
patented electronic forging process which pre-con- 
ditions the metal. This makes possible exact control 
of metal flow, and allows us to maintain tolerances 
impossible with other forging methods. Thread 
rolling and subsequent operations are controlled 
more precisely than ever. As a result, THERMO- 
ForGED socket screws are unmatched in quality, 


VeLaareX 


*Trade Mark of The Holo-Krome Screw Corporation 
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free from flaws, checks and hidden imperfections, 
with dimensional precision unattainable with or- 
dinary forging methods. THERMO-FoRGED socket 
screws can materially increase your profits by re- 
ducing rejects and in-warranty service costs. See 
your authorized Holo-Krome distributor or write 


for more information. 


HOLO-KROME 


Thermo-Forged* 


SOCKET SCREWS 


SOLD ONLY THROUGH AUTHORIZED HOLO-KROME DISTRIBUTORS 


THE HOLO-KROME SCREW CORPORATION © HARTFORD 10, CONN. 
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of Owens-Illinois plants manu 
facturing the high-density 
ethylene containers for packag- 
ing liquid detergents, household 
bleach, shampoos, cosmetics, and 
various household chemicals 


poly - 


Goodrich Plans Expansion 


Oklahoma City—B. F. Good- 
rich Co. will expand its Miami, 
Okla., plant next year to provide 
facilities for making white side- 
wall tires. At present, the plant 
makes tires mainly for tractors 
and earth mover vehicles. 


Bell Expands 


Los Angeles—-Bell Electronic 
Corp., specialist in electronics 
warehousing and_ distribution, 
will expand operations to in- 
clude the East Coast with the 
opening of a warehouse and sales 
office in Rutherford, N. J. Bell 
said that while initial sales efforts 
will be concentrated in the New 
York City and northern New 
Jersey areas, future expansions 
are planned to cover other major 
industrial centers in the East. 


Armco Builds 


Houston, Tex.—Armco Steel 
Corp.’s Sheffield Div. will build 
a combination slabbing and plate 
mill here, which it believes will 
be the first such combination mill 
in the U.S. The facility will op- 
erate alternately as a 46x120 in., 
two-high reversing slabbing mill 
or as a 160-in., four-high revers- 
ing plate mill. 


New Firm Formed 


Minneapolis—A new company 
here, Plasticon Corp., will spe- 
cialize in manufacturing large 
containers and _ other plastic 
products by blow moldings. The 
firm said its line of unbreakable 
containers would range in size 
from 15 to 55 gal. capacity. 


Reeve Forms New Div. 


New York Reeve Bros., 
Inc., a manufacturer of textiles 
and industrial fabrics, has 
formed a Fiber Div. to handle 
production and sale of staple, 
tow and multifilament  poly- 
propylene. The new division also 
will be in charge of marketing 
polyethylene and polypropylene 
monofilaments and bristles. 


Union Strikes Gas 


Los Angeles—Union Oil Co. 
of California has discovered a 
new natural gas field in southern 
Louisiana which it terms “the 
most important on-shore  dis- 
covery made by the industry in 
the area during the past several 
years.” Union said the find as- 
sures it of at least a 25% increase 
in its Gulf reserves, which at the 
beginning of the year amounted 
to 2.5-trillion cu. ft. 


Scott Plans Center 


Fort Edward, N. Y. — Scott 
Paper Co. said it will build a 
$1-million distribution center at 
its plant here. Construction of 
the center is to begin this month 
with completion scheduled for 
late 1961. 
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PRICE 


...@ point of difference 
when you buy Precision die castings 


Pain talk is the best way to handle the subject of ‘‘price’’ 
... $0 there are no long-winded statements here. The main 
thing you're concerned with is die casting price that gives you 
true value in terms of parts that you can use. 


Our pricing policy at Precision Casting Company meets this 
requirement with: 


complete proposals — so you can count on being billed 
at the original figure, with no unscheduled extra costs 


price stability — based on a combination of experience, 
know-how and modern equipment that promotes high- 


efficiency production, eliminates primitive techniques and 
avoids frequent price changes. 


Fair, competitive pricing is but one of ‘‘the four points that 
make the great difference”’ in your buying policy — QUALITY 
..+ CAPACITY ... SERVICE... and PRICE. 


When you buy Precision die castings you annex our know-how, 
facilities and flexibility. Yet, these cost you nothing! You 
pay only for the castings you use. This is why you can depend 
on Precision Castings as your best source for die castings. 


¢ <*S?, 


> 
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PRECISION CASTINGS COMPANY 


SGCLEVELANG,. OIC © PAVETTEVILEE, We. 


**Price is corporate 
accomplishment... the end resu/t 
of streamlined administration. 


carefully planned production and 


efficient marketing that permits 
a fair exchange of 


product and money bis 
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P/W Price Editor Robert S. Reichard (I) conducts interview. 


(Continued from Page 1) 


Lee Loevinger vs. Inflexible Prices: An Exclusive Ir 


Q—Does this mean a single price is always okay? 


A—Only as long as it’s a volatile one—and a flexible price that changes over 
time, or as conditions change. 


Q—How do administered prices fit into the picture? 


A—I am not at all sure what the phrase means. There are two possible inter- 
pretations. One is price stability by a particular organization such as a depart- 
ment store which charges the same price for an item over a period of time without 
any change. I suppose this is a matter of business and therefore is not indicative 
of anything. 

Q—I assume that you are not concerned about such prices? 

A—That is correct. What we are concerned about is price leadership where 
a lot of companies match and follow the price of a single competitor. We feel 
this certainly is not indicative of competition. 

Q—But is there anything legally wrong in price leadership? What if you are 
a small relatively inefficient producer and therefore afraid to buck the giants? 


A—wWho says the small company is not the most efficient producer? It has 
never been proved, for example, that large organizations as such are more eco- 
nomical. There’s no economic reason why a small firm has to follow the large 
one. Conceivably, the small firm’s cost structure could even be lower than the 
large one. 


Q—But this still doesn’t make price leadership illegal? 


A—lIn some circumstances, price leadership may be improper where such 
leadership amounts to tacit agreement. There are cases—such as the Masonite 
case—which do say that tacit agreement as well as explicit agreement is illegal. 


Q—But it’s difficult to prove tacit agreement? 
A—Yes, but that’s no reason to condone that practice. 


Q—Getting back to identical bids: How do they fit into the over-all Justice 
Dept. philosophy? 

A—lIdentical bids are questionable because they cannot be explained by eco- 
nomic law. 
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Price Investigator’s Lexicon 
IDENTICAL PRICES—The usual result of the eco- 


nomic laws of competitive marketing. It is only objec- 
tionable when prices remain inflexible over long periods 
of time in face of changing market conditions. 


IDENTICAL BIDS—Submission of identical price 
estimates by two or more suppliers. W hile not necessarily 
illegal, these are almost always suspect because they can- 
not always be explained adequately by economic laws of 
supply, demand and cost. 


ADMINISTERED PRICES—The setting of a stable, 
inflexible price via a management decision. It is suspect 
when a group of companies in the same line “‘administer”’ 
prices in the same way over a long period of time. 


PRICE LEADERSHIP—A situation where many sup- 
pliers follow the price of a single competitor. The Justice 
Dept. feels this is not indicative of competition—noting 
that such action often suggests tacit agreement. 


PRICE COLLUSION—YW here two or more suppliers 
illegally decide to fix prices at some given level. The 
Justice Dept. regards this as a serious crime, punish- 
able by heavy fines and prison terms. 


Q—What is the connection between identical bids and identical prices? 


A—Diverse bids are probably needed to produce prices. Ordinarily a buyer 
will get a number of bids from a seller and will take the lowest bid. Then other 
bidders will change their bids to meet the lowest one as in the stock market. This, 
of course, means a single price at a given moment. 


Q—Has anything specific prompted the Administration’s interest and fuss about 
identical bids? 


A—Basically we feel that the economy must be more flexible and vital, and 
engage in more growth. Monopoly is economic hardening of arteries. 


Q—If you carve up the price leaders, would identical bidding disappear? 


A—No. Obviously even the smallest enterprise can engage in price rigging 
and some have. It’s just as illegal for a small company as it is for a large one. 
But it’s hard to make a conspiracy stick with a lot of small people involved. 


Q—If that’s the case, what effect would a cutting down on bigness and monop- 
oly have? 


A—Certainly part of our goal is to cut down on monopoly. But not neces- 
sarily bigness. The trouble is bigness itself is used in an ambiguous sense. 
Measuring bigness by a share of the market is one way; but this is different 
from measuring by dollars of assets. The smallest auto company, for example, 
is a lot larger than a neighborhood supermarket. If I said we're against this 
second type of bigness, I’d have business screaming to high heaven about the 
necessity and benefits of bigness in certain areas. 


Q—tThen is your measure of monopoly based on market share? 

A—yYes. The market share is quite important. Certainly part of antitrust’s 
objective is to see that no single enterprise gets an undue market share. 

Q—What is such a share? 


A—There is no rule of thumb. It depends on the particular industry and cir- 
cumstance. For example, two companies merging, each with 15% of the market, 
might damage competition and be improper. On the other hand, if we're talking 
of a company that has acquired 30% of the market by virtue of its own efficiency, 
we might take a different view. 
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Portrait of a Price Prober 


In asking Lee Loevinger to take over as chief of the 
Antitrust Div. of the Justice Dept., the Kennedy Adminis- 
tration knew which direction he would head. And Loe- 
vinger, who resigned a seat on the Minnesota Supreme 
Court to take the job, lost no time in advising business- 
men, Congress, and the legal profession in general just 
how hard he will hit. 


In his first speech after arriving in Washington, the 
47-year-old antitrust expert began blueprinting the phi- 
losophy under which he intends to operate his depart- 
ment. “Conspiracy to violate the antitrust laws,” he said 
‘is economic racketeering.”’> He denounced those who 
consider antitrust violations as of “‘no more moral signifi- 
cance than a parking ticket.”? And he said businessmen 
caught violating the laws will be treated as ‘‘criminals” 
subject to the severest punishment that can be meted out. 


Loevinger concentrated on antitrust cases as a practic- 
ing attorney, and corporate lawyers respect his knowl- 
edge on the subject. He also is familiar with Justice 
Dept. procedures, having served a previous stint as a 
government attorney. In the interview below, he pro- 
vides a first person account of the Administration’s 
industrial pricing philosophy and the steps planned to 
carry it out, 


Interview With the Justice Dept. s Antitrust Chief 


Q—Is price-fixing more serious in basic materials or manufactured goods? 


A—How can you tell if there are more violations in basic products than in 
manufactured goods until you have found the pattern for each. 


Q—Well, what about electrical equipment? 


A—According to some studies the electrical equipment industry showed more 
identical bidding-type behavior and was less indicative of competition than any 
other industry. However, these haven’t been updated. 


Q—Will the recent executive order requiring all government agencies to report 
identical bids be enough to give you sufficient clues on collusion and price rig- 
ging? What if suppliers take turns in bidding low? 


A—Government officials under existing statutes must report suspected collusive 
bids, which would take care of the situation you note. The recent identical bid 
order just supplements these statutes. 

Q—On the subject of the tremendous amount of work stemming from the 
new executive order on identical bidding—how do you propose to deal with it? 

A—We are not now sure just what kind of machinery we will have. It’s a 
question of technique and method. On the latter score, we are now toying with 
the idea of programing it for a computer. 

Q—Could you deal with identical bidding by awarding the contract to the 
smallest bidder? 

A—This has been suggested seriously several times. The suggestions, in fact, 
have appeared in printed discussions of the problem. Looking at all aspects 
of the problem I have no ideas one way or another as to which proposal will 
prove most significant. We really won’t know until more evidence is in. 


Q—But what are your thoughts about fines and jail sentences as a means of 
discouraging collusion? 

A—Our program is to ask for heavy fines and jail sentences where there 
has been a conscious and deliberate violation of the antitrust laws. That’s because 


we believe that conscious and deliberate violations of the antitrust laws are no 
different from conscious and deliberate violations of any other laws. 


Q—What about the role of public opinion? 
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Even computers could help do detective work, Loevinger reveais. 


A—Public opinion is very important. This is not simply true of antitrust but 
of all law. In a democratic society laws can be effective only where by and large 
they are complied with voluntarily by those who must comply with them. We 
want to reverse the attitude of executives who testify that price fixing is a way 
of life. We're going to instill the feeling that competition is the way of life— 
and I think most people will get that feeling if we proceed judiciously. 


Q—What percent of bids are collusive? 10%? 


A—Not necessarily. That figure stems from the fact that at one period of 
time the Justice Dept. investigated 10% of all identical bids received—with 
substantial finding of price rigging. I figure that in the next year or so we will 
be investigating a much smaller percentage—but only because there will be 
more bids available for examination (after identical bid reporting gets started). 


Q—How will you pick specific cases? 


A—We will probably attempt to establish new criteria, which will be adapted 
to a practical system of handling such a quantity of data. 


Q—What role de you see for the Kefauver hearings in the over-all price 
policing policy? 


A—We believe it is always good to shed a little light in dark places. It’s more 
of the public pressure I was talking about before. 


Q—How will you work with the FTC in cases of illegal prices? 


A—To a large extent the jurisdiction of the antitrust division and the FTC 
overlaps. But antitrust is basically litigation and prosecution and the FTC is 
essentially an administrative agency. There has been an arrangement between 
them for years. We hope to cooperate and be more efficient in the future. 


Q—Can we sum up by saying that the Justice Dept.—through litigation, public 
pressure, and moral suasion—is going to try to create a climate where competi- 
tion is the rule rather than the exception? 


A—Essentially, yes. The litigation will be both coercive and educational. 
The theory of enforcement is that punishment is a deterrent not only to the 
criminal but to others who might be tempted to break laws. Public education 
is a vital part to law observance. 


Rodman Installedas Chief 
Of P.A. Group in Oregon 


Portland, Ore.—Wayne A. 
Rodman, purchasing agent for 
Jantzen, Inc., was installed as the 
new president of the Purchasing 
Agents Assn. of Oregon. 

Other new officers include: 
James Failing, Freightliner 
Corp., first vice president; Ralph 
T. Dawson, First National Bank 
of Oregon, second vice president; 
Fred G. Hodge, Portland Gen- 
eral Electric Co., secretary; and 
Neil B. Lovell, Omark Indus- 


New York — Internationaljother McGraw-Hill publication. 
Business Machines has joined the|Bussard also has been with 
rapidly growing number of com-|American Management Assn.’s 
panies that use a purchasing re-|Manufacturing Div., and with 
search function to give staff}DuPont as a plant manager. 
assistance to purchasing manage-| Moore told PURCHASING 
ment. Harry Moore, IBM’s cor-]| WEEK that the job would em- 
porate director of purchases, an-|phasize research and information 
nounced that Willis A. Bussard| gathering—instead of manufac- 
has been appointed manager of|turing, engineering or methods 
purchasing research at the com-|liaison as is the practice in many 
pany’s New York headquarters.|companies. “It’s a true research 
. Bussard was formerly manage-| job, looking into the future. This 
tries, treasurer. Former president ment feature editor of PURCHAS-|way we hope to have answers to 
R. B. Tobey, Crown Zellerbach ING WEEK and until now, pro-|questions like: What are the 
Corp., becomes national director. W. A. RODMAN duction editor of Factory, an-|things to come, and what should 
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PUMP 


You’re sure of getting the right pump—at the right price for any job 
when you pick one from our “shelf”—the biggest in the industry! Fairbanks-Morse 
provides you with the widest range of pumps for industry. 
Fairbanks- Morse field engineers can provide you with the most pump and 
price possibilities for any installation. And—besides biggest selection, 
you get the best pump your money can buy .. . because every one built 

is backed by years of experience in pump manufacturing! Whatever 

your needs — F-M has the pump to do the job. 


ts 


TURBINE POT PUMPS 


SPLIT CASE PUMPS : ADAPT-ABLE DEEP WELL 


Take less floor space than ~— Our newly designed series ; CENTRIFUGALS TURBINE PUMPS 
any ot eg a oe . with ee wearing New NEMA-MATCHED frame New design! increased effi- 
nig Pl pti Ry = of rt mee aan aaa” — -_ and simple adapters provide ciencies up to 35% for smaller 
s vi nigher pres- — eatures mechanical shaft you with many pumps in one! ; : Provi 

sures to 3000 psi . . . 30,000 : seals. Designed for circulat- ee: : ’ power requirements. Provides 
gpm, for all types of liquids. ing and booster duty in build. _ Simplifies inventories. instel- greater capacities—to 30,000 
Easily converted for future ing or industrial applications. oe sone da gene doe po gpm . . . higher pressures, to 
capacities or pressures. Only Available in horizontal or ver- : Available in horizontal aa 1500 ft. in sizes 4” through 
one of a series of F-M close- tical designs, single or double tical, and Biltogether desi ns 48”. With semi-open or closed 
coupled vertical turbine suction. : 8 impeller. 


with non-clog, semi-open or 
enclosed impellers. 


pumps. 


DEEP WELL SUBMERSIBLES— BILTOGETHERS—SUMP PUMPS—NON-CLOG PUMPS—SUBMERSIBLE 
SEWAGE PUMPS—PROPELLER PUMPS—EJECTOR FUMPS—AND MANY OTHERS 


All Fairbanks-Morse Pumps are built to provide continuous 

operation with lower maintenance costs. For further infor- PAL RBA KS MORSE 
A MAJOR INDUSTR 

mation on any type—any model, write: Pump & Hydraulic STRIAL_ COMPONENT OF 


Division; Fairbanks,Morse & Co., Kansas City, Kansas FAIRBANKS WHITNEY 
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| IBM Forms Purchasing Research Organization| 


we be giving thought to in man- 
agement 
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For example, one project 


Bussard will tackle will be a study 
of what purchasing will be like 
in 1970 in terms of organization, 
personnel, materials, suppliers 
and the like. “This will give us 
an idea of what to emphasize now 
to be ready for 1970,” said 
Moore. 


Bussard also will conduct 


staff studies, such as a review 
of purchasing organization within 
IBM and outside. Other subjects 
might include material prices, 
data processing, scheduling, per- 


W. A. BUSSARD 


formance evaluation, negotiation, 
management training. 

The purchasing research posi- 
tion fits into the IBM corporate 
purchasing staff, which includes 
top-level men in traffic, purchas- 
ing programs (professional de- 
velopment), purchasing admin- 
istration (EDP methods, forms 
and systems) and corporate con- 
tract buying. 


Municipal P.A’s Get 
Tips on Negotiating At 
Ann Arbor Conference 


Ann Arbor, Mich.—A private 
office or interviewing room will 
improve the atmosphere for ne- 
gotiations and pay off in savings 
to the company. 

This was one of several points 
made in an analysis of purchasing 
interviews presented at the an- 
nual Municipal Purchasing Con- 
ference by Prof. George S. 
Odiorne, director, Bureau of In- 
dustrial Relations, University of 
Michigan. 

Odiorne suggested a number 
of other things the P. A. can do 
to improve an interview. 

@Ask “nondirective” ques- 
tions. These often do a better 
job of drawing the salesman out. 
When possible, drop key words 
or phrases or “mirror” the sales- 
man’s words. 

@ Take notes on crucial inter- 
views, since parties often will 
make concessions in negotiations 
that later will be ignored unless 
there is a record of them. 

@ Keep records of prior inter- 
views, so you won't have to go 
into a meeting “cold” when a 
salesman drops around for a 
second time. Having the facts 
in hand on who is being inter- 
viewed and why, Odiorne said, 
will streamline the interview. 


Rate Hike in California 


San Francisco—The California 
Public Utilities Commission has 
authorized an increase in rates for 
hauling uncrated new furniture, 
chiefly from manufacturers to re- 
tail dealers. The boost, ranging 
from 1% to 10%, is effective on 


June 10. 
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DISTRIBUTORS 
for 
ASARCON 


CONTINUOUS-CAST 


BRONZES: 


ALABAMA 

Birmingham 

Dixie Bronze Co., Inc. 

FA 4-4588 

J. M. Tull Metal & Supply Co., Inc. 
FAIRFAX 3-1612 

ARKANSAS 

Little Rock 

Arkansas Foundry Company 
FRANKLIN 2-6261 
CALIFORNIA 

Los Angeles 

Kingwell Bros., Ltd. 
LUDLOW 2-7427 

San Francisco 

Kingwell Bros., Ltd. 
SUTTER 1-0514 
CONNECTICUT 

Guilford 

Knapp Foundry Co., Inc. 
GLENDALE 3-2744 

Seymour 

The Derby Castings Co. 
TUXEDO 8-2581 

Stratford 

The Ellsworth Industrial Supply Co. 
EDISON 7-3317 

FLORIDA 

Jacksonville 

J. M. Tull Metal & Supply Co., Inc. 
EVERGREEN 7-5561 


Miami 

J. M. Tull Metal & Supply Co., Inc. 
OX 6-0150 

Tampa 

J. M. Tull Metal & Supply Co., Inc. 
TAMPA 3-6741 

GEORGIA 

Atlanta 

J. M. Tull Metal & Supply Co., Inc. 
JACKSON 5-3871 

ILLINOIS 

Chicago 

Bearing Headquarters Co. 
Div., Ray M. Ring Co., Inc. 
ESTEBROOK 9-0300 

Bronze Bearings, Inc. 
JUNIPER 3-1100 

Morton Grove 

Bearing Headquarters Co. 
Div. Ray M. Ring Co., Inc. 
ORCHARD 5-5575 

Peoria 

Ray M. Ring Bearing Co. 
PEORIA 6-73-8171 

Rockford 

Bearing Headquarters Co. 
Div. Ray M. Ring Co., Inc. 
WOODLAND 5-0628 

Rockford Tool & Transmission Co. 
ROCKFORD 2-7711 
Waukegan 

Bearing Headquarters Co. 
Div., Ray M. Ring Co., Inc. 
MA 3-5212 

INDIANA 

East Chicago 

Bearing Headquarters Co. 
Div., Ray M. Ring Co., Inc. 
EXPORT 7-8020 

SAGINAW 1-8660 
Indianapolis 
Jones & Laughlin Warehouse Div. 
Jones & Laughlin Steel Corp. 
MELROSE 1-8311 

South Bend 

Powell Tool Supply, Inc. 
ATLANTIC 9-5578 

KENTUCKY 

Louisville 

Williams & Co., Inc. 
JUNIPER 3-7781 

LOUISIANA 

New Orleans 

Standard Brass & Mfg. Co. 
AUDUBON 1381 

Shreveport 

Standard Brass & Mfg. Co. 
UN 5-4241 

MARYLAND 

Baltimore 

Bronze Specialties, Inc. 
LEXINGTON 9-1906 
MASSACHUSETTS 

Boston 

Kelco Metal Products Co. 
HUBBARD 2-1737 

Millard Brass & Copper Co 
HIGHLANDS 2-6220 
MICHIGAN 

Detroit 

Copper & Brass Sales, Inc. 
FOREST 6-6200 

Meier Brass & Aluminum Co. 
JORDAN 6-3902 

Grand Rapids 

Copper & Brass Sales, Inc. 
EMPIRE 1-6681 


ASARCON 


custom shapes and forms 


in any lengths 
you need 


Asarcon continuous castings give you an ex- 
tremely wide variety of shapes and forms 
in standard bronze alloys. They will increase 
your production rates and lower your costs, 
because: you get the shape you want in any 
length you need up to 20 feet. This permits 
machining on automatic screw machines and 
other high-speed equipment. 


Continuous casting of Asarcon bronzes raises 
fatigue characteristics of standard alloys 33 
to 100%, increases impact strength from 
15% to more than double that of identical 
alloys cast other ways, adds materially to 
tensile, yield strengths and hardness. Asar- 
con 773 (SAE 660) bearing bronze in solids, 
rods and tubes is immediately available from 
stock in your choice of more than 260 sizes 
up to 9” O.D. and lengths up to 105”. A 
wide variety of other special alloys, shapes 
and sizes produced to order. 


For complete data on Asarcon continuous- 
cast bronze, write Continuous-Cast Depart- 
ment, American Smelting and Refining 
Company, Perth Amboy, N. J.; Whiting 
Ind., or 120 Broadway, New York 5, N. Y.; 
or call your nearby Asarcon distributor. 


P 


AS 


LRCO 


"een 


Kalamazoo 
Bard Tool & Equipment Co. 
FIRESIDE 3.2691 


Lansing 


Superior Brass & Aluminum Co. 
IV 2-2754 


Muskegon 

Towne Hardware & Supply Co. 
2-2651 

MINNESOTA 

Minneapolis 

R. G. Eide, Inc. 

FE 8-4846 


MISSOURI 

Kansas City 

Associated Bearings Co. 
HARRISON 1-0407 

St. Louis 

R. J. Bearing Co. 
MISSION 7-3605 


NEBRASKA 

Fl gc 
ie Island Supply Co. 

DUPONT 2-856) 
Omaha 


T. S. McShane Co., Inc. 
JACKSON 1273 


NEW JERSEY 
Carlstadt 
E. A. Williams & Son 
GENEVA 8-0800 
MARKET 3-1929 
(New York LA 4-9546) 
Newark 
Federal Bronze Products, Inc. 
MARKET 2-6330 
Perth Amboy 
py Brass Foundry 
HILLCREST 2-2086 
NEW YORK 
Brooklyn 
Hamsley, Inc. 
STerling 8-1144 
Buffalo 
Kencroft Associates, Inc. 
RIVERSIDE 1520 
Rochester 
Ontario Metal Supply, Inc. 
HAMILTON 6-163 

acuse 

eloon Bronze Foundry, Inc. 

GLENVIEW 4-3231 
Troy 


The ys Belting & Supply Co., Inc. 


AS 2-4920 (in Albany 3-6121) 


OHIO 

Akron 

Akron Welding & Spring Co. 
JEFFERSON 5-2187 
Cleveland 

Copper & Brass Sales, Inc. 
VU 3-8100 


The Bearing Bronze Co. 
MICHIGAN 1-6520 
Cincinnati 

Reliable Castings Corp. 
KIRBY 1-2627 
Columbus 

Williams & Co., Inc. 
AXMINSTER 4-1623 
Dayton 

The Bristol Brass Corp. of Ohio 
BALDWIN 8-8185 
Toledo 

The Seegar Brass Company 
CHERRY 8-5321 
Williams & Co., Inc. 
GREENWOOD 5-8661 
PENNSYLVANIA 

Easton 

R. T. Schaller Co. 

BL 2-2435 

Erie 

Erie Bronze Co. 
GLENDALE 5-7538 


Latrobe 

Latrobe Foundry Machine 
& Supply Co. 

KEYSTONE 7-3341 
Philadelphia 

Brass & gd Sales, Inc. 
GLADSTONE 7-2500 
Renewal Service, Inc. 
BALDWIN 9-6330 
Pittsburgh 

Pennsylvania Industrial 
Supplies Co., Inc. 
ALLEGHENY 1-5010 
Pittsburgh Brass Mfg. Co. 
ATLANTIC 1-8761 

RHODE ISLAND 
Providence 

Clifford Metal Sales Co., Inc. 
UNION 1-4100 

SOUTH CAROLINA 
Greenville 


J. M. 7: Metal & Supply Co., Inc. 


CEDAR 3-8366 

TENNESSEE 

Memphis 

Dixie Bearings, Inc. 

Me iy ing & Supply C 
emphis Bearin u 0. 

JACKSON 6.7543" ” 


ge es ee 


Nashville 
Dixie Bearings, Inc. 
CHAPEL 2-7351 

TEXAS 

Beaumont 

Standard Brass & Mfg. Co. 
TERMINAL 3-2641 

Houston 

Standard Brass & Mfg. Co. 
RI 7-1220 


Port Arthur : 
Standard Brass & Mfg. Co. 
YUKON 5-9377 
WISCONSIN 

Milwaukee 

Badger Bearing Co. 
BROADWAY 2-0231 


CANADA 


Lachine, Quebec 

Federated Metals Canada, Ltd. 
MELROSE 7-3591 

Scarborough, Ontarie 
Federated Metals Canada, Ltd. 
PLYMOUTH 7-3246 
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Secretarial Chair 
Has Self-Aligning Seat 


Secretarial chair has a special seat de- 
signed to adjust to the user’s slightest change 
in position. The seat uses two blocks of foam 
rubber to give support. These main sup- 
ports are surrounded by four foam rubber 
blocks which give as pressure is changed. 
The chair seat and back are upholstered in 
a vinyl plastic and the steel frame is finished 
in enamel. 

Price: $79. Delivery: immediate. 

Remington Rand Systems, 122 E. 42nd 
St., New York 17, N. Y. (PW, 5/22/61) 


Correction Tape 
Eliminates Erasing 


Correction tape removes typing mistakes 
by blanking out incorrect letters without 
erasures. An error is corrected by backspac- 
ing, inserting the tape, and retyping the 
mistake. This transfers the coating on the 
tape, making the letter almost invisible, so 
that the correct letter can be typed over it. 

Price: 90¢/100 sq. in. Delivery: imme- 
diate. 

Peerless Roll Leaf Paper Co., 4511-23 
New York Ave., Union City, N. J. (PW, 
5/22/61) 


Scissors 
Have Left-Handed Design 


Trimming scissors are specially designed 
for use by left-handed persons, giving an 
unobstructed view of the cutting edge. The 
8-in. shears are made of carbon steel and 
are fully nickel-plated. The blades are hand 
ground and the handles are contoured for 
maximum comfort. 

Price: $3.50. Delivery: immediate. 

Acme Shear Co., Bridgeport 1, Conn. 
(PW, 5/22/61) 


Adding Machine 
Has Split Platen 


Electric machine adds, subtracts, and 
gives positive and negative balances. Two 
sections of the platen can be locked to form 
a solid unit 14.6 in. long, or they can be 
used independently with the 3-in. left-hand 
section available as a standard tally roll. The 
machine can be programed to print horizon- 
tally on a wide variety of forms. 

Price: $450. Delivery: immediate. 

Underwood Corp., One Park Ave., New 
York 16, N. Y. (PW, 5/22/61) 


Photoelectric Device 
Protects Machine Operators 


Safety device detects the presence of a 
machine operator’s hand or arm in a danger- 
ous area and stops the machine. It is not 
affected by ambient light, and is designed so 
that power or component failure will stop 
the machine. Available with 1- or 2-in. 
light beams with 20- or 80-ft. ranges. 

Price: $252 to $539.. Delivery: 4 to 6 wk. 

Clark Controller Co., 1146 E. 152nd St., 
Cleveland 10, Ohio. (PW, 5/22/61) 
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Transparent Coating 
Protects Electronic Parts 


Coating for resistors, diodes, coils, motor 
windings, and other electronic parts resists 
moisture, chemicals, corrosive gases, fungus, 
weathering, salt spray, and aging. It dries at 
room temperatures, becoming tack-free in 
30 min., and is then oven-cured. It is suit- 
able for operating temperatures of —90 F to 
+-350 F and has insulating properties. 

Price: $30/gal. Delivery: immediate. 

Columbia Technical Corp., 24-30 Bklyn.- 
Queens Expwy., W., Woodside, N. Y. 
(PW, 5/22/61) 


Woodworking Bench 


Has Laminated Top 


Woodworking bench with laminated hard- 
wood top is 32%4 in. high and available in 
single-face (60 in. wide x 28 in. deep) and 
double-face (64 in. wide x 50 in. deep) sizes. 
Models have double swinging doors and 
center shelf or six locker openings in the 
base. Both have a grey baked-on enamel 
finish. 

Price: $91.40 (swinging doors) and $96. 
Delivery: immediate. 

Lyon Metal Products, Inc., 32 Plant Ave., 
Aurora, Ill, (PW, 5/22/61) 


Punching Machine 
Has High Power 


Electric machine punches holes for book 
bindings with 4-ton pressure. Stripper levers 
lift punches after each stroke to prevent 
paper from sticking. Punching pattern can 
be set in seconds and punching dies are 
engaged and disengaged by fixed, in-out, 
quick-action set pins. The machine works 
off conventional, 115-v. a.c. power. 

Price: $895. Delivery: 3 wk. 

General Binding Corp., Northbrook, II. 
(PW, 5/22/61) 


Safety Cap 
Has Adjustable Goggles 


Safety cap’s aluminum side-arm attach- 
ments permit 180-deg. positioning of goggles 
for workers requiring only occasional eye 
protection. Tension on the telescoping side 
arms is adjustable to give maximum com- 
fort when the goggles are in use. A quick 
connect-disconnect attachment provides for 
complete removal of the goggles from the 
cap. 

Price: $10.50. Delivery: immediate. 

Fibre-Metal Products Co., 5th & Tilgh- 
man Sts., Chester, Pa. (PW, 5/22/61) 


Cellophane Tape Dispenser 


Delivers Exact Lengths 


Cellophane tape dispenser is designed to 
deliver exact lengths of tape. A handle stop 
on the unit may be adjusted to the precise 
measurement required. Dispenser accom- 
modates tapes in widths of % in. up to 
2 in. on rolls with a core of up to 3 in. 

Price: $15.95. Delivery: 1 wk. 

Seal-O-Matic Dispenser Corp., 169 Mur- 
ray St., Newark 5, N. J. (PW, 5/22/61) 
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Parcel Post Scale 
Handles Up to 40 |b. 


Parcel post scale is a compact unit with 
a 40-lb. capacity. It is 13 in. x 17 in. x 10 
in. A lighted gunsight indicator automati- 
cally computes correct postage for the zone 
and class of mail desired. The platform has 
an adjustable oscillation for faster readings 
and is bevelled for easy loading. 

Price: $275. Delivery: immediate. 

Pitney-Bowes, Inc., Stamford, Conn. 
(PW, 5/22/61) 


Clipboard 


illuminates Writing Surface 


Clipboard comes with two-battery light 
that illuminates writing surfaces in dark or 
poorly lighted areas. Invoice, letter, and 
legal size boards are available in masonite or 
aluminum with letter and legal sizes supplied 
also with a three-battery head. The entire 
line consists of 20 stock items. 

Price: $5.30 to $9.50. Delivery: imme- 
diate. 

Mutual Engineering & Mfg. Co., 1124 
E. 108th St., Los Angeles 59, Calif. (PW, 
5/22/61) 


Floor Cleaner 
Removes Dirt and Wax 


Concentrated solution of synthetic deter- 
gents and cleaning agents removes dirt and 
wax from all types of resilient floorings. It 
contains no abrasives or free alkali, is not 
ammoniated, and is nonflammable. The 
cleaner is supplied in l-gal. cans, and in 
5-, 30-, and 55-gal. drums. 

Price: $2.65 to $3.10/gal. Delivery: 
immediate. 

Armstrong Cork Co., Lancaster, Pa. (PW, 
5/22/61) 


Emergency Unit 
Iluminates 25,000 Sq. Ft. 


Emergency lighting unit automatically 
turns itself on—when normal power fails— 
to illuminate 10,000 sq. ft. for 8 hr. When 
power resumes, the unit’s battery recharges 
(in 12 hr. from complete discharge). Three 
lamps for remote operation can be added to 
the two on the unit, to cover 25,000 sq. ft. 
for 3 hr. 

Price: $164.35. Delivery: immediate. 

Electric Storage Battery Co., Rising Sun 
& Adams Ave., Philadelphia, Pa. (PW, 
5/22/61) 


Impact Wrench 


Controls Torque Delivery 


Air impact wrench with a 12-sq. in. drive 
has an oscillating impact mechanism which 
permits torque output to be controlled di- 
rectly from the trigger. Torque range varies 
from a light rotary tap to a heavy impact 
blow. The tool has a ¥%-in. bolt capacity and 
weighs 2% Ib. It is 6,7; in. long. . 

Price: $285. Delivery: immediate. 

Thor Power Tool Co., Aurora, Ill. (PW, 
5/22/61) 
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COMPUTERS OF TOMORROW will be smaller, faster, and cheaper, and 
will handle volumes of data many times the capacity of today’s biggest 
machines. Many of the scientists that will make these developments possible 
moved into their new home last month—IBM’s new multimillion-dollar 
research center at Yorktown Heights, 40 miles from New York City. 

The center works on basic research only—once a promising project turns 
up it is passed on to IBM’s development labs to use in new computers. Here’s 
a sampling of the projects now underway: 

®@ Memories. Ferrite core memories have been improved to the point 
where over 100 tiny cores are packaged in a %-in. square. Each core is 
only .018 in. in diameter, one-fifth the size of the first cores developed in 
1956. Information in the newly designed memories can be retrieved without 
being destroyed. 

But even improved core memories will be obsolete before long, according 
to the scientists, as thin-film memories (already starting to appear on some 


RESEARCH CENTER is shaped like a portion of a wheel. Corridors on the ‘‘spekes”’ 
lead to laboratories and offices in the windowless interior. Main corridor on the 
1,000-ft. rim is all-glass and overlooks the rustic surroundings. All interior walls 
in the three story structure are movable. Eero Saarinen designed the structure. 


make computers) take over. Information is stored on a thin film of magnetic 
material deposited on a nonconductive base. Memories of this type take 
little space and can be manufactured by mass-production techniques. 

“Associative” memories being studied make it easier to get information 
in and out of the computer. Address-type of memory location (each bit 
filed under a definite number) will be replaced with system that can locate 
information without using an address. The computer will search the memory 
until it finds an item of information that contains the needed elements, 
then print out additional information contained in the item. 

@ Switching circuits. Tunnel diode research is expected to increase com- 
puter speeds to billionths of a second—up from millionths now generally 
available. Basic computer circuits utilizing tunnel diodes are now under 
development, but technical problems have proven more formidable than first 
expected. 

®@ Cryogenics. Low temperature (272 C below zero) computers hold bright 
promise. Superconductivity at ultra-low temperatures gives fantastic speeds 
and allows packaging many components in a small space. IBM is working 
on electronic circuits and leaving development of mechanical equipment 
needed to attain the low temperatures to other companies. Achieving the 
necessary temperature is not expected to be a major problem. 

@ Process control. IBM has a project underway with DuPont to develop 
equipment that will adapt digital computers to on-line process control. 
Analog-to-digital converters change readings from instruments into com- 
puter readable language. The computer then decides the best course of 
action, sends reports to management and instructions back to control devices 
that regulate the process for optimum production. 

IBM has installed a working model of a paper-making machine to study 
ways of computurizing paper production. 

@ Rearranging machine logic. Studies are underway to replace the hun- 
dreds of small circuit boards presently used in computers with a limited 
number of larger (2 ft. by 3 ft.) boards, each containing a complete computer 
function. Engineers claim that these larger circuits will be easier to make and 
could bring costs down. 

e Language translation. Projects in translation and information retrieval 
already produce a fairly readable English version of Russian text. The 
system combines a special computer with a new type storage device—a 
10 in. dia. glass disk that has English and Russian words side-by-side. The 
optical reader scans the disk at high speed, selecting the right word as it 
goes. Special instructions help iron out the grammatical differences. 


Purchasing Week 


vy y7 
“FF 
Tegggugaanl? 


THIS PHONE DIALS FOR YOU: “Card Dialer,” developed by Bell Labs and scheduled 
for introduction late this year, dials the number when small plastic name card stored 
in back of unit is dropped into slot on the front. User can punch numbers into the cards 
with pencil point. Monthly charge is expected to run from $3 to $4 for basic unit. 


BIGGEST NEWS 
in wire rope in years! 


Macwhyte's new 7-FLEX is 
sure to change your think- 
ing about wire rope! 


Other Macwhyte products 
that serve you profitably 


orrosion-Resisting Wire Rope 
_] — Many sizes and construc: 
| tions in Stainless Steel. Monel 
Metal and plastic or nylon 
coated. Meet the requirements 
imposed by alkaline and acid 
conditions and marine atmos- 
pheres, temperatures, and hu- 
midity. Send for Bulletin 49-30. 


There’s absolutely no other wire 
rope like 7-FLEX! It’s an all- 
purpose rope, as flexible as 8-strand 
— as rugged as 6 x 19 ~— as fatigue- 
resistant as 6 x 37. 


7-FLEX has 1624% more wearing 
surface than 6-strand rope. There is 
less unit pressure between rope and 
sheaves, so less rope and sheave 
wear. There is more sheave contact, 
less rope-creep. Result: longer rope 
life, less downtime, lower operating 
costs! 

You owe it to your company to 
learn more about 7-FLEX. Ask any 
Macwhyte distributor. Free bulletin 
60100-R on request. 


BATT © 
yee My, 
s . “"y 


Slings — Safe, easy-to-handle 
Macwhyte slings for every lift- 
ing need are available in 
round-braided, flat-braided, or 
Safe-Guard styles. Many stand- 
ard designs. Also custom-made 
to your requirements. Send for 
Bulletins 5308-R and 5886. 


Wire Rope Assemblies — Safe- 
Lock wire rope assemblies are 
precision made to your order 
in the size, length, and strength 
needed. Uniform high quality 
with fittings permanently 
swaged to the rope. Many 
standard designs. Send for 
Catalog 6101 


y 

Op. 
MACWHYTE 
Wire fepe COMPANY 


2900 FOURTEENTH AVENUE, KENOSHA, wis, 
Wire Rope Manufacturing Specialists Since 1896 243 
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Product News in Brief 


IHC Unveils 2 Models 


Chicago—International Harvester Co. 
has brought out two new models in its 
small delivery truck line: 

@CM-80 Metro-Mite has a 200-cu. 
ft. capacity which handles loads of up to 
1,000 Ib. It is powered by a 4-cyl., 90- 
hp. engine with three-speed synchromesh 
transmission. 

@CM-110 has a 250-cu. ft. load space 
and a 2,000-Ib capacity. The six-cylinder 
engine delivers 113 hp. 

Both models have unitized, all-steel 
bodies with an engine sub-frame attached 
by six bolts. For quick servicing, the 
engine, clutch, transmission, and front 
axle are removable as a simple unit. 


New Alloy Developed 


Reading, Pa.—Carpenter Steel Co. has 
developed an alloy steel which can be 
heat-treated to tensile strengths greater 
than 350,000 psi. while retaining its 
ductility and impact strength. 

Designed for tools and dies requiring 
resistance to extreme shock, the steel, 
called Carpenter Hi Shock 60, also has 
exceptional toughness, good machin- 
ability, and low hardening temperature. 
In one test application, blades and blade 
inserts of the alloy sheared steel plates 
up to | in. thick in an automotive plant. 
They lasted five times longer than any 
steel previously used. 


STC Installs IBM 1401 


Chicago—Statistical Tabulating Corp. 
installed an IBM 1401 system, in its 
office. It is the first independent service 
bureau to offer its clients a solid state 
computer system. 

STC President Michael R. Notaro an- 
nounced, “The installation will be made 
available to small and large business, on 
a service basis. It will be used profitably 
both by firms without data processing 
equipment of any kind and as a supple- 
mentary tool by those companies who are 
already automated.” Elements of the 
system are the 1401 Processing Unit, 
1402 Card Read-Punch, and 1403 
Printer. 

The company plans installations in its 
offices in New York by the end of May 
and in Los Angeles in June. By the end 
of the year, all other offices of the com- 
pany are expected to have the 1401. 
These are in Newark, Milwaukee, Cleve- 
land, Kansas City, Mo., Dallas, St. Louis, 
Philadelphia, San Francisco, Van Nuys, 
Palo Alto, and San Jose, Calif. 


Hugin Expands Line 


New York—Hugin Cash Registers 
showed a range of new additions to its 
line at the recent opening of the Swedish 
firm’s offices here. 

The machines included the “Cadet,” 
described as “the first fine quality cash 
register ever built to sell for less than 
$500.” The company showed also a cash 
register that automatically records each 
transaction on punch cards, and a unit 
that simultaneously dispenses the proper 
number of trading stamps while calcu- 
lating and totaling prices. 

At present, 200 independent dealers 
have been franchised to sell and service 
the company’s line of 930 models in this 
country. 


Army Tests Muskrat 


Detroit—Army Ordnance is evaluat- 
ing the Muskrat, an 8-passenger person- 
nel carrier developed by American Mo- 
tors Corp. The vehicle is amphibious 
and has a top speed of 60 mph. on the 
ground and 3 mph. in water. 

The Muskrat will float without 
advance preparation, AMC says. It is 
148 in. long and weighs 5,700 Ib.—a ton 
less than the M-37 millitary truck (34 ton) 


any 
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now in service. The engine block and 
body, as well as a number of parts, are of 
aluminum. 

Cargo capacity for rough terrain ts 
1,500 Ib. plus crew. A 13-in. ground 
clearance for the underbody permits off- 
the-road driving over rugged ground. 


3 Synthetics Developed 


Milan — Montecatini has developed 
three synthetic rubbers and will soon put 
them into commercial production. 

Elaprim, a rubber obtained by copoly- 
merization of butadiene and acrylic 
nitrile, is expected to find wide usage in 
applications requiring high resistance to 
oils and aliphatic hydrocarbons. A 
second synthetic, Dutral, has an elasticity 
close to that of natural rubber and is 
resistant to heat, oxygen, and ozone. 

Astyr, the third development, is 
claimed to have greater elastic qualities 
than those of any mixture with a natural 
rubber base. It’s intended for use in the 
production of heavy vehicle tires. 


Sheet Withstands 215 F 


Newcomerstown, Ohio — Seiberling 
Rubber Co. has produced a_ polyviny! 
dichloride sheet that withstands heats up 
to 215 F. The material, called hi-temp 
PVC, is intended for use in ductwork 
and tanks handling strong acids and hot 
corrosive liquids. 

The sheeting comes in 4 ft. x 8 ft. sizes, 
in normal and high impact grades, and 
in thicknesses from 1/16 in. to 1 in. It 
can be cut with an ordinary saw, and 
joined by welding or cementing. 


Cushman Doubles Hp. 


Lincoln, Neb.—Cushman Motors’ 1962 
line of utility vehicles offers up to twice 
the horsepower of previous gasoline and 
electric-powered Trucksters. 

Two new aluminum engines—a single- 
cylinder, 9-hp., and a two-cylinder, 18- 
hp. engine—have doubled the power of 
last year’s gasoline engine, making the 
Truckster a faster and more powerful 
vehicle. A new 12-v. electrical system has 
also been added. 

Among the industrial applications for 
the new line are maintenance and ma- 
terials handling, personnel transportation, 
delivery, and also municipal applications. 


Enjay Offers ‘Color-Pak’ 

New York—Enjay Chemical Co. is 
offering a “Color-Pak” system, supplying 
natural Escon polypropylene resin along 
with a color concentrate for molders to 
blend as needed. The company says that 
most grades are adaptable to the custom- 
coloring system which eliminates dusting 
before mixing. 

The concentrate, available in 11 colors, 
blends with Escon in a 1:10 ratio. Typical 
minimum costs in injection molding 
grades range from 43¢/Ib. (black) to 
48¢/lb. (bright red), in orders of 22,000 
lb. or more. Prices on smaller shipments 
are 1¢ to 2¢ more. 


Victor to Market Recorder 


Vienna—The Victor Stuzzi Co. plans 
to market its Memo-Cord tape recorder 
in the U. S. in 1962 to retail at about 
$70. The unit weighs only .85 Ib. 

The transistorized Memo-Cord has a 
15s-ipm. tape speed and records for 12 
min. on each track of a five-track system. 
A knob on the side of the unit shifts the 
recording system from one track to an- 
other until it reaches its 1l-hr. capacity. 

The recorder is guaranteed for 1,000 
hr. of operational life and initial units 
have been used in excess of 2,000 hr. 
without motor or transmission failure. 
Production during the second quarter of 
this year has been at the rate of 300 units 
per month. 
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Wiring Duct 

Hand Truck ° Comes in 25 Sizes 
Folds for Storage 

Open-slot wiring duct of vinyl plastic has 
rounded top surfaces to protect wire insula- 
tion and the installer’s hands. Deep slots 
are separated by individual plastic fingers 
which flex to allow the wire to be inserted 
in the slots and then snap back into place. 
Ducts come in 25 sizes, supplied in 5-ft. 


Hand-truck. which handles loads of more 
than 700 Ib., folds to a 6 in. x 36-in. pack- 
age for storage. The 12-lb., aluminum truck 
opens for use in seconds. Its adjustable 
handle extends to a 57-in. height and the 
wheel base opens to 132 in. Wheel bear- 
ings are self-lubricating for lifetime use. and 6-ft. lengths. 

Price: $39.95. Delivery: immediate. Price: 50¢ to $1.50/ft. Delivery: 1 wk 

Sturgis Mfg. Co., Box 215, Haxtun, Colo. . Panduit Corp., Dept. PW-7, 17301 Ridge- 
PW, 3/28/88) ; land Ave., Tinley Park, Ill. (PW, 5/22/61) 
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Inspection Lens 


of your product e 


Magnifies 6 x 6-in. Area 


Three-power plastic lens mag- 
nities a 6-in. x 6-in. area and has 
a 10-oz. magnetic base with a 
holding force of more than 60 Ib. 
Phe lens is mounted in an adjust- 
able yolk that provides an un- 
obstructed view of the surround- 
ing work area. It is available 


with an optional 10-in. extension Rolipin aids standardization and reduces inventory 


arm. 
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Rollpin readily replaces taper pins, grooved pins, straight pins and 
Price: $44.50. Delivery: imme- set screws; it can be used as a locating dowel, hinge pin, cotter pin, 
diate. stop pin or, in some applications, even as a rivet. Thus, when you 
standardize on a Rollpin you can drastically reduce the variety of 
Rocarr. Inc.. 126 N. Clinton fasteners in your inventory—save money in purchasing, storage 
St., Chicago 6, Ill. (PW, 5/22/61) space and stock handling. 


Rollpin simplifies production processing .. , saves man-hours 


When you use Rollpin you can eliminate costly precision drilling, or 
tapping operations. And there’s no need for any secondary locking 
operation—such as lock wiring or peening. That’s because Rollpin 
is a slotted tubular steel spring whose chamfered ends drive easily 
into standard production-drilled holes, compressing as driven. The 
spring tension against the hole walls retains Rollpins securely 
against severe vibration. Independent studies have shown that in- 
stalled costs of Rollpin are as much as 91% less than those for a 
dowel pin or 95% less than the installed cost of a taper pin. 


Rolipin simplifies product maintenance 


AQ cARBON CUSHION \ Only a drift pin or standard punch is required to remove a Rollpin. 
The slotted tubular shape and the spring action principle do not 
damage hole walls or enlarge the original hole diameter. Conse- 
BACKING quently the same pin is easily re-inserted and can be used again and 
again. Mail our coupon today for the complete Rollpin story. 


Duplicating Stencil 


Has High Typing Visibility 


Stencil has blue-black coating 
which gives high contrast Visi- } Dept. R-58-519. Elostic Stop Nut 
bility and reduces the paper's Corporation of America 
tendency to cling to the stencil. 2330 Vauxhall Road 
Under normal conditions, the Union, New Jersey — 
stencil will duplicate 15,000 orig thn =p a 
clean copies. Interleaved cush- C2 Rollpin bulletin 


: nade etenct ~marati 1 ELASTIC STOP® nut bulletin Street 
ion speeds stencil preparation. « product of (Flap fo 0 doth of 6 female 


Elastic Stop Nut Corporation of America lo Zone___State 


would you recommend? 


Price: $3.75/quire. Delivery: 
immediate. 


Repeat-O-Type Stencil Mfg. 
Co., Inc., 153 Coffey St., Brook- 
lyn 31, N. Y. (PW, 5/22/61) 


May 22, 1961 Purchasing Week 


A Roundup of Timely Information 
Designed to Help You 
Make Better Informed Decisions in Your Private Life 


B efore summer dispels the mood, now would be a good time to review 
your personal affairs and tighten up the ship. 

Because the smooth course of most people’s lives depends on certain basic 
legal-financial decisions, PURCHASING WEEK Consultant Sydney Prerau has 
drawn up a special checklist for you below. See how your situation measures 
up to it: 

Q. How should man and wife keep their bank account—jointly or 
individually? 

A. Omitting any discussion as to the responsibility and reliability of each 
in the use of funds, most individuals find the joint bank account most advan- 
tageous. This permits a husband and wife access to funds at all times. 
During an illness of one, the ability of the other to obtain funds quickly is 
most important. 


Are you buying LAMINATED PLASTICS or VULCANIZED FIBRE... 
as raw materials or fabricated parts? 


TAYLOR FIBRE CO. HAS 
2 MODERN PLANTS 
TO SERVE YOU 


NORRISTOWN, PA. 
LA VERNE, CALIF. 
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and belongs as an approved supplier 


Taylor has the products... offers more than 50 grades of stand- 
ard laminates, a group of Tayloron® materials, pre-impregnated 
materials, molding compounds, and vulcanized fibre. Also filament 
windings and a number of composite materials, including sophisti- 
cated combinations of laminates, metals and rubbers. 


Taylor has the facilities. Its Norristown, Pa., plant, comprising 
some 300,000 sq. ft., produces both vulcanized fibre and laminated 
plastics .. . is one of the most completely integrated in the industry 
... even makes its own paper and a large percentage of its own 
resins. The La Verne, Calif., plant, with over 45,000 sq. ft. of floor 
space, specializes in the manufacture of laminated plastics for the 
convenience of West Coast customers. Both plants can supply 
basic materials or parts fabricated from them. 


Taylor has the service organization... maintains 13 strategically 
located offices staffed with men qualified to help in the selection 
and utilization of Taylor materials. 


Write for a copy of our laminated plastics selection guide and other 
literature pertaining to our capabilities for producing materials and 
parts to your specification. Taylor Fibre Co., Norristown 55, Pa. 


aylor 


LAMINATEQ PLASTICS VULCANIZED FIBRE 
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Note this, however: In some states, joint accounts are frozen on the death 
of a spouse, pending clearance of tax debts. This usually is a simple matter 
requiring little time. But if it bothers you, you can guard against it by 
setting up small separate emergency accounts. 

. 7 a 

Q. What about ownership of stocks and bonds? 

A. The answer to this question is the same as for bank accounts. Besides, 
there is an exclusion of $50 apiece on dividends for each spouse when stocks 
are owned jointly. When stocks are owned individually, the exclusion is 
limited to $50. 

cs e . 

Q. How should a man and wife own real property? 

A. Ownership of real property, particularly a personal residence of a man 
and his wife, is generally best done by having title in both their names. Truc, 
this means that neither can sell the property without having the other spouse 
join in the sale. It also means, however, that upon the death of one of the 
spouses, the other immediately becomes the full owner of the property. This 


obviates the necessity for the legal expenses involved in the transfer of title 
from one spouse to the other. No legal proceedings or other processes are 


necessary where there is joint ownership and one spouse dies. 

However, in regard to property other than the personal residence, it is 
generally best to have title in the name of one spouse. For example, having 
joint ownership in an automobile would involve both husband and wife in 
any action resulting from operation of the automobile. Furthermore, joint 
ownership of other properties involves the signature of both upon transfer. 

Now a word of caution: Ownership of property always should be gaged 
in the light of your total financial circumstances. Particularly if your estate 
(including life insurance) comes to upwards of $120,000, broad generaliza- 
tions—such as those above—may not be best for you. You will want a more 
sophisticated approach, legally tailored to your needs. 

* . 

Q. On insurance, what are the factors involved in leaving the money as a 
lump sum vs. leaving it on installment plan? By and large, which is preferable? 

A. This depends upon the circumstances of the family at the time of the 
husband’s death and the general financial acumen of the surviving spouse. 
Life insurance is intended to supplant the earning power of the husband. 
Possibly the best way to do this is to have the insurance proceeds paid in 
installments approximating the salary. Where a large sum is given to the 
wife, particularly if she has no financial experience, her lack of experience 
in handling large sums of money may result in a quick dissipation of the 
insurance proceeds. 

In considering installment payments, however, weight should be given to 
any fixed obligations, e.g., mortgage payments which have to be met because 
failure to provide the funds for these may result in the loss of the home. 

In life insurance, too, it is well to remember that there is the possibility of 
joint death of the husband and the wife who is probably his beneficiary. The 
policy should provide for an alternate beneficiary in the event of simultaneous 
death or of the prior death of the wife. 

+ 7 - 

Q. How important is it to have a family lawyer, and how should you 
choose him? 

A. State and local bar associations are only too glad to give you a list of 
lawyers in your community Most people, however, rely upon personal recom- 
mendations from family, business associates, or friends. Their recommendation 
on satisfactory service is usually a good guide in the selection of a lawyer. 

Today, many states are encouraging the use of a lawyer before an 
emergency arises. In this way, the lawyer becomes familiar with your legal 
problems and is able to advise you so that you take no action that will 
eventually be detrimental to you. The lawyer who draws your will probably 
will be the best advisor for other legal problems you may have, as he already 
knows your affairs intimately. Most bar associations suggest set fees for 
specific matters that a lawyer handles, such as a will. The small cost of draw- 
ing a will saves a great deal of expense and trouble in administering an estate. 

» * ~ 

Q. What are the important points to be covered in a will? 

A. First, the importance of drawing a will should be stressed. Failure of a 
person to draw a will disposing of his property permits the state to direct 
how the property is to be distributed. In a will, the important points to be 
covered after the disposition of the property are: 

|. Provisions for minor children. When the children are small, a will- 
distribution to them of property cannot be effectea directly until they are 
21 years of age. Thus, the will-drawer can and should provide that the money 
or property going to minor children should be held in trust until the children 
are of age. Under a trust, the will-drawer picks a person or a bank to hold 
the trust property until the children are old enough to take it over. When 
he makes a will, a person can select the bank or individual that he feels 
will do this job properly. 

2. Not only should a husband draw a will, but in his will he should 
contemplate the possibility of his wife and himself meeting death in a common 
disaster, e.g., an automobile or airplane accident. Here, the selection of a 
guardian for young children who can give them the kind of home the parents 
would select, the social and educational facilities the parents deem necessary, 
are within the selection of the father. Failure to appoint a guardian in the 
event of a simultaneous death of the parents results in the court’s selecting 
a guardian who may not be the choice of the parents, and in addition cause 
expense to the estate. 

3. A will also permits the drawer to select the individual or bank who 
will act in his stead in taking care of collecting all his assets and distributing 
them to his heirs. This is the executor. Failure to appoint an executor in a 

will results in the court's appointment of the individual who will administer 
the estate. Although close kin are usually selected by the court, the will- 
drawer may be in a better position to evaluate and select the person who can 
best do this job. 
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Pallet Truck 
Has Manual Lowering Control 


Pallet truck, with 6,000-Ib. 
capacity, permits manual con- 
trol of the lowering rate to let an 
operator lower a load gently, or 
rapidly to avoid collision or in- 
jury. All operator actions (in- 
cluding lifting, lowering. pushing, 
pulling, and steering) are on the 
same handle. 


Price: $595. Delivery: 3 wk. 


Wright - Hubbard Industrial 
Truck Co., P. O. Box 227, Ham- 
burg, Pa. (PW, 5/22/61) 


Abrasive Nylon Belt 
Has High Wear Life 


Nylon abrasive belt for metal-, 
plastic, and wood-finishing out- 
lasts coated abrasive belts. It is 
available with from coarse to 
super-fine grain sizes, in belt 
widths up to 24 in. and lengths 
to fit any sanding machine. The 
nylon abrasive is available also 
in sheet, disc, and roll forms. 


Price: $4.48 (2 x 120 - in.) to 
$17.21 (6 x 168 - in.) Delivery: 
2 wk. 

Armour Alliance Industries, 
16123 Armour St., NE, Alliance, 
Ohio. (PW, 5/22/61) 
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Offset Machine 
Prints 20 x 24-in. Copies 


Large offset machine prints copies on 
sheet sizes up to 20 in. x 24 in. so that 
standard-size pages can be run in multiples. 
A power control simplifies blanket cleaning 
and master changing. Standard equipment 
includes a hinged paper-guide assembly, 
mechanical jogger, master insertion guide, 
and light fixture. 

Price: $7,500 to $9,000. 
to 90 days (after June 1). 

Addressograph-Multigraph Corp., Cleve- 
land 17, Ohio. (PW, 5/22/61) 


Delivery: 60 
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96% Silica Glass—This glass is 
made by removing almost all elements 
except silica from a borosilicate glass. 
It has exceptional thermal endurance 
and chemical resistance, and excellent 
electrical characteristics. It transfers 
infrared rays and is used in windows 
and antenna shields of space vehicles, 
as well as in nose cones for heat-guided 
missiles. ’ 

Aluminosilicate—Good electrical and 
chemical properties with outstanding 
shock resistance and high softening 
temperatures find applications for this 
glass in military power tubes and 


Types of Glass (Part II) 


traveling wave tubes. It can be melted 
in optical quality to produce electronic 
tube face plates, and is also used for 
high temperature thermometers and 
combustion tubes. 

Fused Silica—Glass of fused silica 
has outstanding electrical and acou- 
stical properties and a high melting 
point combined with minimal thermal 
expansion. It can be formed in a wide 
variety of shapes and sizes which have 
many flight vehicle applications. Other 
uses include ultrasonic delay lines, 
high-purity crucibles, and telescope 
mirrors. (PW, 5/22/61) 
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“The only thing Fred would rather talk about is how he discovered 
the way to lower the cost per 1000 pounds of steam.” 


What Fred discovered, of course, is that what you pay for BTU’s per ton of coal is not as 


important as your cost per 1000 pounds of steam. And here is where the value of ISLAND CREEK 


PRECISIONEERED COALS really shows up strong. For Island Creek can lower the cost of steam, 
with its inherently superior coals scientifically mined and prepared exactly to your specific burning 
requirements. Why don’t you and your plant people take a look at some case histories that prove 


how Precisioneering can save money? Write or phone. No obligation. 


ISLAND CREEK Precisioneered Coal 


You can depend on Island Creek ...a career company dedicated to coal 


ISLAND CREEK COAL SALES COMPANY, Chafin Building, Huntington 18, West Virginia 
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Focuses a Purchasing 


On the Mississippi 


P/W CORRESPONDENT TED SHAFERS 


Spotlight 
Valley 


ranite City Steel Co. recently dedicated a new blast furnace 
capable of pouring out 2,000 tons of pig daily vs. the 900 


tons produced by the furnace it replaced. 
The action was significant in that 


it symbolized 


how 


the 


Does your supplier 
go “all out” 
to give you service on 
resistance-welding 
electrodes and 
alloys ? 


Your 
AMPCO-WELD® 
distributor does. 
Call him and see. 


Send for catalog, price list, and name of your distributor. 


AMPCO METAL, INC. 

DEPT. 67E, MILWAUKEE, WISCONSIN 
WEST COAST Div HUNTINGTON PARK 
SOUTHWEST DIV 
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GARLAND (DALLAS COUNTY), TEXAS 


St. Louis area has been throwing off the pall of a sleepy river 


town and pointing to industrial greatness. 


Granite City officials say their unit is the only new blast 
furnace scheduled for the United States this year. This is sig- 
nificant, too, for it points up how one company feels about 


the tremendous potential of this Mississippi Valley market. 
That this potential is approaching realization can be gleaned 


from the fact that Granite City, under Board Chairman and 
President Nicholas P. Veeder, has expanded its steel-making 
capacity 300% since 1957. 

7 * a 


Construction also exemplifies the resurgence of the St. Louis 
area. For years the city was hamstrung by a building code 
that was loaded in favor of the masonry interests. But just 
1ecently, after a knockdown battle, the city’s Board of Aldermen 
adopted a new code permitting use of any material—with per- 
formance, rather than specification—as the guiding rule, 

This new code is proving to be the catalyst for a huge $1- 
billion construction boom that is expected to remake the face 
of the city, as well as insure industrial expansion for years 
to come. 

Typical is the modern research center and additional office 
buildings being added to Monsanto Chemical’s executive head- 
quarters in suburban St. Louis. 

Monsanto is transferring more than 600 administrative and 
scientific personnel to St. Louis from other cities to centralize 


We Il make IT for you! For standard (5,000 different types 

and sizes) or special hinges, write or wire: C. Hager & 

Sons Hinge Mfg. Co., Victor & “‘I"’ Street, St. Louis 4, Mo. 
In Canada, Hager Hinge Canado Ltd., Kitchener, Ont. 


— 


“ EVERYTHING HINGES ON HACER!’ 


so ond 


Founded 1849, Every Hoger Hinge Swings on 100 Yeors of Experience 


Get extra 
mileage 
from your 
carriage 


with quality WEBSTER 
CARBON PAPERS 


With Webster MultiKopy in your typewriter 
carriage you get so many advantages. 


Exclusive, Uncoated Numbered Edge makes 
carbon handling easier and cleaner. It insures 
you neatly typed, even carbons every time. 


Stays Flat even in extreme temperatures. 
Each sheet is specially treated to insure 
smooth, flat, uniform handling ease. 


Weights and Finishes to fit individual needs. 
You'll get crisp, clean results whatever your 
typing requirements. 


And Webster offers you a variety of other 
high quality duplicating supplies: typewriter 
ribbons in cotton, nylon and silk for all type- 
writer makes; office machine ribbons for most 
types of adding, accounting, tabulating and 
addressing machines; carbon paper rolls, and 
spirit duplicating papers and master units. 


plus: hand cleansers, type cleaners, instrument 
oil, and duplicating fluid. 


At better office equipment dealers every- 
where — make it clear you want 


Webster 


MuitikKopy Durametric Carbon Papers 
Always send a ‘‘Time-Saver’’ courtesy carbon copy 
F. S. Webster Company « 7 Amherst Street « Cambridge, Mass. 
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research and administration 
der one giant roof. 
Moves such as Monsanto’s also 


un- 


add impetus to other areas of 
construction. 

Numerous projects already 
have been started or are in the 
design stage. These include a 
$36.8-million waterfront apart- 
ment project; a 12-story river- 
front motel; a 20-story office 
building; an $89-million project 


that includes a huge sports sta- 
dium, and a 465-acre slum clear- 
ance project that is expected to 


generate $250-million in new 
construction. 


eee 

This whole quickening indus- 
trial and construction tempo is 
being watched closely by pur- 
chasing departments aware of the 
immediate and long-range effects 
on their own companies. 

Many were present at Granite 


City’s dedication ceremony for 
the new blast furnace. Nicholas 


Veeder, head of the steel com- 
pany, explained why: “A strong 
source of steel attracts new steel- 
using manufacturers to an area.” 
eee 

Among P.A.’s in these parts, 
the big push is toward cost-cut- 
ting by automation through data 
processing. It’s almost impossible 
to call on a St. Louis purchasing 
executive these days without find- 
ing that he has put into effect a 
new technique for speeding up 
orders or thinning out inven- 
tories. 

Leaders in the use of electronic 
systems by purchasing in the St. 
Louis area include such men as 
Harold F. Hoffmeister, vice presi- 
dent of Missouri Pacific Railroad; 
Robert F. Cortinovis, manager of 
procurement negotiations, Mc- 
Donnell Aircraft, and Leonard F. 
Vogt, computer specialist at In- 
ternational Shoe. 


Follow-Up: a] 
Letters and Comment 


Shatterproof Lamps 
Midland, Michigan 
We call your attention to the 
product news item about shatter- 
proof lamps which appeared on 
page 27 of your May I issue. 
Please note that silicone adhesive 
employed by Duro-Test Corpora- 
tion is a product of Dow Corn- 
ing Corporation and is not sup- 
plied by the General Electric 
Company as implied by the de- 

scription. 
Sincerely, 

R. S. Argyle, Manager 
Advertising, Sales Promotion 
Publicity, Dow Corning Corp. 


To Our Readers 


This is your column. Write 
on any subject you think will 
interest purchasing executives. 
While your letters should be 
signed, if you prefer we'll pub- 
lish them anonymously. 

Send your letters to: “Fol- 
low-Up,” Purchasing Week, 
330 West 42nd St., New York 
36, N. Y. 


Carbide-Superfostat Plant 
Jnion Carbide 
Corp. has joined with Superfostat 
Fabriks Aktiebolag here to build 
a polyethylene plant with an 
annual capacity of 35-million Ib. 
near Gothenburg in southwest 
Sweden. Carbide said the plant, 
which is scheduled to be com- 
pleted next year, will serve all 


Scandinavian markets. 


May 22, 1961 


Utility Procurement Managers Ponder 


Costs, Improvements at EEl Meeting 


(Continued from page 1) 
centrating on such matters as 
faster inventory turnover and 
ways of speeding up our purchas- 
ing methods in general.” 

One problem that received 
major attention concerned the 
setting up of standards by which 
one utility can measure its buying 
and inventory functions against 
those of other firms. This has 
been a long-sought goal, and 
many would like to see some such 
general yardstick developed. But 
most members agreed that it will 
be difficult to adopt any such gen- 
eral guide because there is too 
much variation in the operating 
practices and sizes of various 
utilities. 

In lieu of any general yard- 
stick, several urged more self- 
analysis of buying and storing 
functions on an individual firm 
basis. It was pointed out that 
such measurements of perform- 
ance can be made, often resulting 
in over-all savings to a firm. 

George H. Cole, of Alabama 
Power Co., said a study at his 
company indicated it could save 
$3-million in its annual $40-mil- 
lion purchasing bill. In evaluating 
his department’s performance, 
Cole broke his functions down 
into 16 different categories, 
checking the savings potential 
on each one. 

Cole estimated such things as 
a well-trained organization of 
buying specialists would repre- 
sent 0.5% cut in the company’s 
total purchase budget, as would 
streamlined paperwork. 

Robert F. Connolly, of Tampa 
Electric Co., told how utiliza- 
tion of local vendors’ stocks 
has helped his firm reduce its 
inventory investment. In August, 
1956, Tampa carried an inven- 
tory of $2,190,000 for 122,000 
customers, Connolly said. In 
April, 1961, its inventory was 
$918,000, for 156,000 customers. 
The per-customer inventory costs 
were reduced during this period 
from $18 to $6.15. 

Tampa Electric, he said, now 
uses a repeating requisition sys- 
tem. It has reduced its number 
of purchase orders 25%, and 
although its customers list has 
grown 25%, it has not added any 
additional purchasing personnel. 

Connolly said vendors who 
supply Tampa are happy with 
the system, since they can order 
in carload lots and get price dis- 
counts. These discounts enable 
the vendors to give Tampa better 


Tariff Unit Recommends 
Higher Levies on Glass 


Washington — Glass manufac- 
turers, who have long been com- 
plaining about the inroads of 
foreign manufacturers on the 
U.S. glass industry, finally got 
some backing from the Tariff 
Commission. 

The commission recommended 
that President Kennedy increase 
the tariff on imported sheet, 
cylinder and crown glass to pro- 
tect the domestic industry from 
what it called “serious injury.” 

While the commission was 
unanimous in its finding that the 
duty should be boosted under the 
escape clause of the Trade Agree- 
ments Extension Act, it disagreed 
on the amount of increase which 
should be ordered. 


May 22, 1961 


prices, too. The vendors give 
Tampa a stock list each Monday 
showing what they had on hand 
the previous Friday. 

While the measurement of buy- 
ing and storing performance took 
up a great deal of discussion time, 
most reports were of an updating 
nature. The EEI committee has 
been studying these problems for 
several years and will continue 
looking into them. 

One of the newer 
brought up—*‘Automatic 
chasing” — undoubtedly will 
come in for more attention in 
future years. C. J. Magnesen, of 
Commonwealth Edison Co., de- 
scribed how his firm has adopted 
a mechanical system for review- 
ing stock balances and auto- 
matically preparing stock requisi- 
tions. 

Magnesen told how the system 
uses mechanical equipment to 
review current stock balances 
against predetermined minimum 
quantities. It prints requisitions 
when the stock balance reaches 
a level where stock replenish- 
ment is indicated. Common- 
wealth Edison now has about 
6,000 items, or 80% of the total 
items, on machine review. 

He said the system provides a 
simple method of controlling 
centrally by mechanical means 
items of any value. This, of 
course, is of prime importance 
to many utility firms, which have 
a large number of stores or ware- 
houses. 


topics 
Pur- 


Surge in New Orders 
Confirms Rising Trend 
Of Production Activity 


(Continued from page 1) 
Economics survey now predict 
that new orders will continue to 
rise steadily throughout this year. 
In the final quarter of 1961, new 
order volume is expected to be 
9% higher than during the first 
quarter of this year. 

Also significant is the fact that 
businessmen in this industry are 
raising their new order sights. The 
average level of new orders for 
1961 forecast in mid-April was 
2% higher than the level forecast 
in mid-January. 

This upward revision of the 
earlier forecast undoubtedly re- 
sults from a slightly better rate of 
incoming orders in the first 
quarter than had been forecast— 
and from the optimistic plans 
businessmen have made for cap- 
ital spending in the coming 
quarters. 

®@ Metal producers—The Cop- 
per and Brass Research Assn. 
trade organization for brass mill 
suppliers, now say 1961 ship- 
ments will run almost 5% ahead 
of a year ago. Only a few months 
ago, these same people were will- 
ing to settle for a 1% increase. 

In steel, optimism was summed 
up by T. F. Patton, president of 
Republic Steel, at last week’s an- 
nual meeting of the National 
Industrial Conference Board 
(NICB). Said Patton: ‘Steel out- 
put should rise during each quar- 
ter of 1961 and the first half of 
1962 as the business recovery 
progresses.” 

He went on to say, “Ingot pro- 
duction in the fourth quarter may 
be at a rate of about 2.2-million 
tons weekly, equivalent to about a 
50% increase over the fourth 
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STEEP PRICE DECLINES for petroleum products (led 
cut in residual tags), transformers and 


by a 3.4% 
power regulators (also down 3.4¢ 


latest P/W wholesale price index to 102.8 from the 
An even steeper 3.9%, price 


previous month’s 103.1. 


(+) dropped the 3.1%; increase in 


rose by nearly 1%. 
slight lift from climbing brass and copper prices. 


cut occurred in the less important small cutting 
tools category. The only sharp price boost was a 


glass containers. Tire tags also 
The next index should get a 


ThisMonth sIndustrialWholesale Price Indexes 


Latest Month Yeor % Yrly Pumps & Compressors 112.6 112.6 112.2 + 
Item Month Ago Ago Change —— Furnaces & 1222 1222 1212 + 8 
vens 23.2  423:2--1933 } 
Cotton Broadwoven Industrial Material 
Goods 96.3 96.9 104.1 — 7.5 Handling Equipment 107.8 107.8 106.0 + 1.7 
Manmade Fiber Textiles 93.8 93.8 96.7 — 3.0 Industrial Scales 115.7. 115.7. 115.7 rt) 
Lesther By oe fp i oe Fans & Blowers 103.9 103.9 1045 — 6 
jasoline . . + 35. Office & Store Machines 
pony Post Oe 79.8 82.6 75.0 + 6.4 & Equipment 105.4 105.4 1048 + .6 
aw Stock Lubricating Internal Combustion 
Oils 112.2 112.2 105.9 + 5.9 Engines 104.9 104.9 103.9 + 1.0 
nae Sa wg ey oy + h, Integrating & Measuring 
rganic emicals - . ss Instruments 121.1 121.1 1198 + 1.1 
sage gh mg = = my + ~ Motors & Generators 100.9 100.8 104.6 — 3.5 
ires ubes 2. 2. é. ~T Transformers & Power 
Rubber Belts & Belting 110.2 110.2 105.5 + 4.5 Regulators 88.7 91.8 992 —106 
Lumber Millwork 104.5 104.5 106.3 _ 1.7 Switch Gear & Switch- 
je oe & Shipping 95.2 95.6 99.8 — 4.6 board Equipment 105.7 105.7 1066 — 8 
» Weldine Eoni oe 
Containers 106.3 106.3 105.2 + 1.1 ate —— yg He tote aor 
Paper Office Supplies 103.4 103.4 101.9 + 1.5 eee ee ee eee 
Finished Steel Products 108.8 108.8 109.2 — 4 pra baer rd , 7 . rosy og: — 7 
Foundry & Forge Shop ommercial Furniture 6.2 Y - ; — 8 
Products 108.3 108.4 108.2 4 .1 Glass Containers 104.4 101.3 103.3 + 1.1 
Nonferrous Mill Shapes 93.5 94.1 101.1 — 7.5 Flat Glass 764 O84: O27. 21 
Wire & Cable 86.7 86.7 92.9 — 6.7 Concrete Products 104.4 104.4 1045 — 41 
Metal C ontainers 106.2 106.2 105.0 4+ 1.1 Structural Clay 
cl: & Sheet 113.8 113.0 111.1 + 2.4 Products 107.6 107.6 107.2 + .4 
Metal Products 101.4 101.5 1026 — 1.2 y+ aru aes 106.1 106.1 104.7 + 1.3 
Bolts, Nuts, etc. 2.3. 112.3 106.3 5: ‘ 4 
_— ag " ' +49 Wheels 944 944 942 + 2 
Tools 110.9 110.9 108.1 + 2.6 Industrial Valves 114.7 114.7 1168 — 1.8 
Small Cutting Tools 162 1308 14 « 7 Industrial Fittings 90.0 90.0 107.6 —16.4 
Precision Measuring Anti-Friction Bearings 
Tools 111.5 111.5 109.5 + 18 & Components 89.3 89.3 91.9 — 2.8 
quarter 1960. These figures 


should result in a total for 1961 
of close to 100-million ingot tons, 
compared to 99-million in 1960 
and 117-million in our record 
year, 1955.” 

® Auto producers—At the same 
NICB conference, Sherwood H. 
Egbert, president of Studebaker- 
Packard had some _ optimistic 
words about the auto industry. 
Said Egbert: “From an annual do- 
mestic sales rate in the first quar- 
ter of around 5.6-million units 
including imports, we can rea- 
sonably expect the industry’s sales 
to rise to a 6-million annual sales 
pace by September, going on to 
reach a 6.4-million to a 6.8-mil- 
lion annual rate for the fourth 
quarter.” 

This optimism carries through 
to buying of all consumer prod- 
ucts. Thus, William W. Tongue, 
economist for the Jewel Tea Co.., 
made this estimate of retail sales 
at the NICB meeting: “Sales 
should reach a seasonally ad- 
justed rate of $20-billion per 
month by next May.” Based on 
latest readings that implies a 
boost of about 11% above cur- 
rent levels. 

Tongue was particularly op- 
timistic about sales of consumer 
durables. 
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American Type Founders Co. Set 
To Market Duplicating Equipment 


Elizabeth, N. J.—American 
Type Founders Co., Inc., will 
market a full line of small offset 
presses and related equipment 


through a national sales force 
now being organized. This 
marks ATF’s first venture into 


the office equipment field. 

The company, a major sup- 
plier of printing and office ap- 
paratus, will concentrate its sales 
efforts on firms that now con- 
tract their printing out. Any 
firm that buys over $5,000 worth 
of outside printing is a likely 


Telar Prices Cut 


Wilmington, Del.—DuPont Co. 
lowered the price of Telar anti- 
freeze and summer coolant from 
$5 /gal. to $3.95 as part of a drive 
to gain wider acceptance of the 
product. 

Telar can be left in the radiator 
year after year due to an inhibitor 
which fights rust and corrosion. 
Under “specified conditions,” the 


company said it will replace the 
product free of charge if it doesn’t 


sales candidate, to 
ATF officials. 

Presses in the line are designed 
to be compact, flexible and easy 
to operate. They are said to re- 
quire no special skills to run and 
will work on paper direct masters 
or metal plates. 

Two press models are being 
offered initially—the Chief 15 
and the Model 1015. The Chief 
15 was originally developed for 
the ATF’s printing equipment 
division, while the brand new 
1015 was specifically designed 
for sale by the new Business 
Equipment Div. 

The Chief 15 can handle paper 
to 11 in. x 15 in. and will run 
a maximum of 7,200 copies/hr. 
Priced at $3,150, it takes 12 sq. 
ft. of floor space and has suction- 
type feed that allows accurate 
color registration. 

The 1015 uses the same print- 
ing head as the Chief 15, but a 
mimeograph-type feeder is sub- 
stituted for the suction feed. The 
1015 takes up only half as much 
floor space as its bigger brother 


according 


hold up. 


and is priced at $1,995. 


25 


New Products Bolster Chemical Specialty Sales 


Chicago—A steady stream of 
new products should keep sales 
curves for the chemical specialty 
industry heading straight up. That 
was the good news that 1,000 
delegates took home from the 
midyear meeting of the Chemi- 
cal Specialties Manufacturers 
Assn. held here. 

The CSMA is comprised of 
450 companies who manufacture 
chemical products for industrial 
and household use. It is divided 
into six active divisions: aerosol; 
automotive; detergent and clean- 
ing compounds; disinfectants and 


sanitizers; insecticides; and 
waxes, polishes, and _ floor 
finishes. 


Big news in aerosols was the 
17% gain chalked up by non- 
food items last year.In a period 
of generally slack business, this 
sharp rise indicates an increasing 
acceptance for pressure-packed 
products. According to the 
CSMA survey, paints and coat- 
ings racked up a 25% gain while 
waxes and polishes in aerosol 
packages were up over 35%. 
Some 125 products are presently 
available in aerosol form, and the 
total is growing each year. 

In the technical sessions, a 
paper presented by the Union 
Carbide Chemical Co. discussed 
ways and means for spraying 
solid powders. Another speaker 
examined the use of nitrous oxide 
as a propellant for nonfood 
aerosols. 

In the automotive area, a slight 
decrease in the production of 
automobile cooling system chemi- 
cals was recorded in 1960. This, 
however, was balanced somewhat 
by a pickup in the sale of anti- 
freeze. In this area the trend to 
gallon cans remains and ethylene 
glycol continues to maintain a 
substantial lead over methanol. 

Alkaline water-based cleaners 
with proper corrosion inhibition 
are replacing solvent emulsion 
types of cleaning compounds. 
Their use eliminates sewage dis- 
posal problems and precautions 
necessary with flammable sol- 
vents. 

Silicones are finding increas- 
ingly wide acceptance in the 
flight and space field due to their 
superior resistance to heat and 
cold, stable electric properties, 
resistance to aging, good thermal 


tion resistance. Silicone resins, 
fluids, and greases now are con- 


The disinfectants and sanitizers 
division took up the problem of 
industrial economic loss from 
micro-organisms. The Metalsalts 
Corp. of Hawthorne, N. J., pre- 
sented a paper detailing the use 
of phenylmercurials as antimi- 
crobials. Applications suggested 
include protecting jet fuel in stor- 
age, and eliminating deterioration 
in computers, delicate  instru- 
ments, and missile components. 
Long-lasting industrial floor 
surfacings and improved finishes 
were the first order of business for 
the waxes, polishes, and floor 
finishes sector. Shell Chemical 
Co. has come up with a new 


patching cement for concrete 
floor surfaces, based upon 
resinous cements. These mixes 
have great tensile strength and 
fast-curing qualities. They avoid 
the time-consuming and costly 
aspects of repair with Portland 
cement. 

Other product news was the 
steady rise of oil-modified ure- 
thane finishes. Oil-modified ure- 
thanes are stable one-package 
resins which can be easily pig- 
mented. They dry quickly, are 
tough, and display great dura- 
bility. The urethane-based coat- 
ings market is estimated to be 
15-million gal. by 1965. It is ex- 
pected that about 75% of this 
will be taken by oil-modified 
urethanes. 


Closer Watch on 


(Continued from page 1) 

the purchasing end. Plant P.A.’s 
in the various divisions were told 
to be alert to the new program in 
their buying. 

The trade relations program 
will apply to all of General’s 22 
domestic manufacturing plants, 
as well as to companies which it 
controls. These are Aerojet- 
General Corp., Azusa, Calif., and 
A. M. Byers Co., Pittsburgh. 
General’s centralized purchasing 
operation does not extend to 
these companies, where the pur- 
chasing directors themselves will 
have the trade relations responsi- 
bility in buying. 

General's divisions in addition 
to its tire manufacturing opera- 
tion include: Bolta Div. (Law- 
rence, Mass.), vinyl wall cov- 
erings, countertop materials; 
Textileather Div. (Toledo), vinyl 
coatings and upholstery; Indus- 
trial Products Div. (Wabash, 
Marion, Logansport, Ind.), ex~ 
truded rubber products, mag- 
netic tape, parts and linings, 
polyurethane foam for chairs: 
Jeannette Div. (Jeannette, Pa.) 
athletic equipment, bicycle tires. 
sponge rubber products; Chemi- 
cal Div., with a number of plants 
like its Ashtabula, Ohio, opera- 
tion which makes resins for plas- 
tics. 


insulating properties, and radia- 


Dow, General Tire, Pennsalt Place 


Purchasing-Sales 


sales promotion manager for 
four years before becoming as- 
sistant to the executive vice presi- 
dent of the company. 


Midland, Mich—Dow Chem- 
ical Co., which last January 
began a virtual top-to-bottom 
reorganization of its purchasing 
operation by naming its price 
administrator as purchasing di- 
rector, made another unique top 


D. K. BALLMAN 


management move this week. 
Board Chairman Carl A. Ger- 
stacker combined purchasing, 
sales, and distribution under a 
single vice presidency. 

Responsible for administra- 
tion of the integrated operations 
will be Dow’s sales director, 
Donald K. Ballman, who was 


Ragsdale was advertising and 


named vice president for pur- 


Price Changes for Purchasing Agents 2 


Amount 
of Vew 
Item & Company Change Price Reason 
INCREASES 

ee es SE, GRUNER Tso dcb cc ccttacccssecacedeecs 02 $1.195 metal rise 
ee Se rr rrr 1 31 good demand 
Brass & bronze ingot, all grades, Ib.................... 0075 higher scrap cost 
Copper wire, round bare & weatherproof, Ib........... 01 & 0075 copper hike, 
Cadmium color pigments & toners, Ib................. 03-.07 tie 
Couper sulfate, crite. crystals, CWl. .. 00.5 c0.sccccscees 29 $12.50 copper hike 

ET BE Ry ee ee 25 $28.60 copper hike 
Tin salts, potassium stannate, Ib.................0000: 005 823 metal higher 

CN es Wa rae ipbbired eke PUREKO DROS O04 686 metal higher 

REDUCTIONS 

Phthalic & adipic acid esters (flexol placticizers), 

I oe ae ea bd yc galaig Mh ete ook orbs .02-.04 competition 
Drawn copper shapes (except rect. rod), Anaconda 

American Brass, base price, Ib..................0. 0275 4961 competition 

Rectangular rod, 1! to 6” by 3/16” & heavier. Ib..... 0325 mares competition 
Zine, special high gr. & high gr., dlvd., Ib..... 2.2.2.2... 005 125 & 1235) mkt. discounting 
Fatty aleohol, C-8-C-10, Proctor & G.. erlts., Ib......... 02125 .23 competition 
Menthol, natural, Formosan, Ib........................ 5 $7.80 competition 

ESSAI ee, 0 SR ae 10 $7.75 competition 
EO, OOM. CUES. gcc us ccc cccucevccecssac $1.00 SILLS better supply 
Zine, intermediate & brass special grades, lb........... 003 & 0005 122.) mkt adjustments 


Firm Copper 


1961. 
price of 31¢/Ib. 


grades used by smelters. 


of identical bids on the purchase 


the past 10 years. 


conduit. 


Late News i 


tubes from five major rubber companies. 
Authority said its data involved bids received on paper and 
lead-wrapped cable over the past five years and wheel bids for 


if 


ief 


Tags Seen 


Anaconda, Mont.—Anaconda Co. Chairman Clyde E, Weed, 
reporting “rapidly improving demand for fabricated products,” 
told an annual stockholders’ meeting last week he expects current 
copper price ranges to hold at least their present levels throughout 
Anaconda last week initiated a 1¢ boost to the current 


Brass Ingot Tags Raised 
New York—Brass and bronze ingot-makers last week raised 
tags %4¢/lb. for all ingot grades. The increase, which came 
just two weeks after an across-the-board increase of 144¢/Ib., 
was prompted by continuing rise in the price of brass scrap 


New York Files Bid Complaints 
New York—New York city and state authorities are filing 
identical bid complaints with the Justice Dept. covering subway 
car wheels, cable, tires, and tubes. The state said it had evidence 


of $336,000 worth of tires and 
The city’s Transit 


Price of Steel Pipe Cut 
Pittsburgh—Prices of raw steel pipe for conduit have been 
cut by some producers to match a 5% discount put into effect a 
month ago on aluminum conduit and galvanized rigid electrical 


chasing, marketing, and distribu- 
tion. 

The move underscores the 
nature of the management reor- 
ganization in process at Dow 
since David C. Baird, long-time 
manager of the company’s cor- 
porate pricing department, 
turned himself inside out, so to 
speak, and moved into the newly 
established post of purchasing 
director earlier this year. 

Baird said at the time that 
Dow’s relatively loosely coor- 
dinated purchasing setup would 
be tightened firmly from the top 
down and since then a long series 
of personnel changes and job 
realignments affecting purchas- 
ing, traffic, and allied functions 
have been announced at Midland 
and at Dow’s various plants. 

In handling Ballman adminis- 
trative direction of purchasing 
and distribution and the task of 
integrating them with - sales, 
Chairman Gerstacker said the 
move was logical because all 
three share common interests. 
“Improved communication 
and more complete advantageous 
utilization of certain staff serv- 
ices also are anticipated,” Ger- 
stacker’s statement said. 
Ballman, who has_ concen- 
trated in various aspects of sales 
and product development work 
throughout his 26 years at Dow, 
has been director of sales since 
1957 and a vp. since 1959. 


Philadelphia — In a similar 
move, aimed at improving trade 
relations as well as communica- 
tions between departments, Penn- 
salt Chemicals Corp. has reor- 
ganized at top levels to put pur- 
chasing and traffic under its mar- 
keting department. Both purchas- 
ing agent Allen Miller and traffic 
manager Jack Robison now re- 
port to A. H. Clem, Pennsalt’s 
marketing vice president, who last 
year took advertising, market 
planning, and market research 
under his wing. 

Pennsalt’s new setup was put 
into Operation several weeks ago, 
and it was understood that Dow 
officials reviewed the Philadelphia 
firm’s plan before coming up with 
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its version of the idea. 


New Air Cargo Rates Set 
For North Atlantic Runs 


Montreal—North Atlantic air 
cargo Carriers came to an agree- 
ment on a new schedule of lower 
rates, which will become effec- 
tive Sept. | and remain in force 
until March, 1963. Reductions 
range up to 65%. 

The agreement divides rates 
into groups based on weight and 
eliminates specific rates on many 
separate commodities. The rate 
pact was reached by members of 
the International Air Transport 
Assn. after failing in two previ- 
ous attempts to reach an agree- 
ment. It sets aside the possibility 
of an “open rate” situation devel- 
oping on July 1. 


Rate Changes 


Here are current and new rates 
for shipment from London to 
New York: 


New Current 

Weight (perlb.) (per Ib.) 
Under 100 Ib. $1.00 $1.27 
100-200 ib. 69 96 
220-550 Ib. 50 % 
550-1,100 Ib. 41 % 
1,100-2,200 Ib. 36 83 
Over 2,200 Ib. .33 83 


Specific commodity rates were 
agreed upon for 24 westbound 
and 15 eastbound items, ranging 
from 28¢-50¢/lb., in contrast to 
the present 75¢. 

Among the commodities for 
which specific rates will be main- 
tained are: thread and _ fibers, 
clothing, footwear, gloves, autos 
and agricultural machinery, add- 
ing and computing machines, 
paints, drugs, photographic equip- 
ment, and electronic control pan- 
els. 

Big unanswered question is 
whether foreign airlines will ex- 
act from the Civil Aeronautics 
Board its promise to prohibit 
all air forwarders from charter- 
ing entire planes for westbound 
shipments. The CAB  said_ it 
would do this if IATA members 
would agree on new rates ac- 
ceptable to the board. Since it is 
virtually certain the new rates 
will get CAB approval, the char- 
tering regulation is expected to 
follow. 
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NEVER A SLIP 'TWIXT THIS CUP AND LIP 


The Torrington Drawn Cup Needle Bearing is one of the 
easiest of all bearings to install and maintain. Secret is the 
turned-in lip construction. This lip positively retains the 
rollers... keeps them in position as a complete unit during 
all handling and assembly. operations. Install it by simple 
press fit. No snap rings or shoulders are necessary. 

That's not all. The Torrington Drawn Cup Needle Bearing 
also gives you a higher radial load capacity than any other 


progress through precision 
THE TORRINGTON COMPANY 
May 22, 1961 


bearing of comparable size. Precision rollers insure smooth, 
highly efficient performance, with aminimum of starting 
and running friction. 

This bearing is compact, lightweight, economical. Its unit 
cost is surprisingly little. For details on how the Torrington 
Drawn Cup Needle Bearing can help your product, call or 
write Torrington... pioneer in needle bearings and maker of 
every basic type of antifriction bearing. 


TORRINGTON BEARINGS 


Torrington, Connecticut * South Bend 21, Indiana 
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Lapsed time between OIC installations is being reduced month 
by month. More and more maintenance men know they can 
count on trouble-free operation when they replace worn out 
valves with OIC. Performance-proven design features include 
stems made from special OIC Alloy 40 on bronze valves. Result 

. . seizing completely eliminated . . . corrosion minimized... 
wear greatly reduced. OIC stems will outlast ordinary valve 
stems 10 to 20 times. Your local OIC distributor carries a com- 
plete line of bronze and iron gates, globes, angles and checks. 
Call or write today for further information. 


someone... 
somewhere... 
installs 
another 


OIC valve! ‘ 


THE OHIO INJECTOR COMPANY 10231-O1C 
231 Main St., Wadsworth, Ohio 
| need more information about OIC bronze and 


BETTER VALVES AND BETTER DISTRIBUTOR SERVICE FROM OIC 


BRONZE, IRON, FORGED 
STEEL, CAST STEEL AND 


iron valves. 
DUCTILE IRON VALVES 
Name 
Company_____ 
THE OHIO INJECTOR COMPANY, WADSWORTH, OHIO vette 


City Zone State 


